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1.1 iIHRACAT ISLEMLERI

1.1.1 iHRACAT NEDIR?

Bir malin veya hizmetin yirirlikteki ihracat ve
glimrik mevzuatina uygun bir sekilde Tirkiye
glimrik bolgesi disarisina cikartilmasina ihracat

denir.

1.1.2 IHRACAT SUREG AKISI

1.1.2.1 NASIL IHRACATCI OLUNUR?

Vergi Usul Kanunu hikimleri uyarinca vergi
numarasi verilen her gercek ve tlizel kisi ile
tuzel kisilik statlisine sahip olmamakla birlikte
yurlrlikteki mevzuat hiikimlerine istinaden
hukuki tasarruf yapma yetkisi taninan kisiler ve

ortaklklari ihracat yapabilirler.

ihracat yapmayi planlayan firmalar éncelikle

asagidaki maddelerde yer alan yasal
yuktmlultkleri yerine getirmelidirler.

e Tacirlik sifatinin kazaniimasi

eVergi dairesinden miukellef yazisinin
alinmasi

e ilgili ihracatci birligi’ ne tiye olunmasi
o Miikellef yazisinin ve sirket belgelerinin

glmruklere bildirilmesi

Bu siirecleri tamamlayan firmalar ihra¢ etmek
istedikleri Grin hakkinda detayl bir calisma

yuriatmelidirler. Bu ¢alisma kapsaminda;

1.1 EXPORT OPERATIONS

1.1.1 WHAT IS EXPORT?

The term export means the shipping the goods
and services out of region of the Turkish

Customs according to the current regulations.

1.1.2 EXPORT PROCESS FLOW

1.1.2.1 HOW CAN BE EXPORTER?

Every real and legal person with tax number in

accordance with the provisions of Tax
Procedure Law and every person without
having a legal entity, but in accordance with
the provisions of the legislation in force

granted the authority to make legal

transactions can export.

Firstly, the companies who plan to export their

products have to oblige to the following legal

regulations.

e Getting the relevant titles for trade

e Getting letter for being a tax-payer from tax
office

e Being the member of the related exporter

associations

e Declaring the letter of tax-payer and
company documents to the customs
After completing the previous steps,

companies have to make deep analysis for

their targeted product. In this study;




e Uriine ait Gumriik Tarife istatistik Pozisyon
numarasi (GTiP No)

e Uriinlere uygulanacak giimriik tarifesi ve
glmrik proseddrleri

e Kota ya da gozetim 6nlemi olup olmadigl

e TSE ‘ye gibi 6zel bir teste tabi olup olmadigi
konularinda detayl bir inceleme yapilmasi

Ulkedeki kalite

e GoOnderilecek olan

standartlarinin  (CE isareti, TUV, ISO
standartlari gibi) incelenmesi

e Uriin ve ambalaj dizaynlarinin uygunluk
durumlarinin kontrol edilmesi

e jhracat islemlerinde vyararlanilacak olan
aract bankanin veya finans kurulusunun
belirlenmesi

e ihrac edilecek olan (riinlerin zamaninda,
saglam ve uygun maliyetlerde misterilerine
teslim edilmesi i¢in nakliyeci kuruluslarin
belirlenmesi

e GUmrik islemlerinin sorunsuz ve hizli bir
sekilde ¢ozlimlenebilmesi icin konusunda

uzman glimrik musavirlerinin belirlenmesi.

1.1.2.2 Pazar Arastirmasi / Miisteri Bulma

ihracata konu olacak olan Uriin veya hizmet

icin gerceklestirilen kalite ve  fiyat
arastirmalarindan sonra hedef pazarlarin
belirlenmesi  ve  potansiyel miusterilere
ulasilmasi  i¢gin  arastirmalarin  yapilmasi

gerekmektedir. Yurt disi pazarlarda basarili bir

sekilde satis yapabilmek icin bazi satis

e GTIP (Customs Tariff Statistical Position)
Number of the products

e Customs Regulations and Procedures for
related product

e Investigation of any quota and required
inspections for the product

e Investigation of special test requirements
(such as TSE (Turkish Standard Institution))

e Control of quality standards in exported
country (CE Mark, TUV, ISO Standards etc.)

e Control of product and packaging designs

e Determination of leasing companies and
banks for export operations

e Determination of logistic providers to
deliver the products to the customers
within a required time frames, costs, and
quality conditions

e Determination of customs broker to clear
the products with faster and safer ways

from the customs.

1.1.2.2 Market Research /Customer Platforms

After the detailed quality and cost analysis for
the relevant product or service, there is a need
to determine the target markets to reach the
potential customers. The most important way
to increase the marketing activities in the
foreign markets is to find out the most

appropriate sales methods. Companies can




metodlarinin dogru belirlenmesi

gerekmektedir. Uriine bagl olarak direk satis

yapilabilecegi gibi yerel pazarda hali hazirda

faaliyet gosteren firmalar ile anlasmalar

saglayarak ¢6ziim ortakhgi saglanabilir.

Potansiyel muisteriye ulasmada asagidaki

metotlar kullanilabilir:

e internet Platformlari

e Ulusal veya Uluslararasi Fuarlar

e Mimessil firmalar ile galisarak

e Firmaniza ait tanitici dokiimanlar (brosir, CD,
katalog) hazirlayip, paylasarak

e Yurtdis! ticari ataseliklerle isbirligi yaparak

eYurt disindan ticaret odalarina, TOBB,
ihracatgl birliklerine, Dis Ticaret
Mistesarhgina  gelen  alict  taleplerini

degerlendirerek

eYurt disindan gelen alim heyetleri ile
gorusllerek
eYurt disinda bir ofis acarak yerel ortaklar ile
ishirligi kurarak.
1.1.2.3iHRACAT UYGULAMALARINDA
KULLANILAN DOKUMANLAR

Her ihracat isleminde mutlaka diizenlenmesi
gereken doklimanlarin listesi asagidaki gibidir.
Dokimanlara ait detayli agiklamalar Ek C'de
verilmistir.

e Ticari Fatura

e Teklif Faturasi

e Tirkce Fatura

either sell their products directly to the target

market or cooperate with the existing

companies within the local markets as a

solution partner.

Companies can use the following methods to

reach their potential customers:

e Internet Platforms

e National or International Exhibitions

e Cooperating with trader companies

e Dissemination activities such as brochures,
leaflets, catalogs, CDs

e Cooperation with commercial
representatives in trade operations

e Assessing the import offers came to the
international Chambers of Trade, Exporter
Associations, Embassies

e Personnel negotiations with the international
committees

e Cooperation with local contacts by opening

the offices in the target countries

1.1.2.3 DOCUMENTATIONS IN EXPORT
OPERATIONS

There are some obligatory documents to be

collected before the export operations.
Details of the documents are given in the
Appendix C.

e Commercial Invoice

e Pro-forma Invoice

e Turkish Invoice




e Kontrat

e Paketleme Listesi

e (Ceki Listesi

e GUmrik Beyannamesi

e Tasima belgesi

e ATR ve EUR.1 Dolasim Belgeleri

e Banka Vesaik Talimati

Ozel durumlarda istenilen dokiimanlar:

e Sales Agreement

e Packing List

e Weight List

e Customs Declaration Form

e Bills of Lading

e ATR ve EUR.1Movement Certificates

e Bank Transaction Orders

Documents requested in special cases:

Ulke bazinda istenilen Dokiimanlar

Country based Documents

AB uyesi Ulkeler ¢ ATR Belgesi EU Members ¢ ATR Movement Certifj
Serbest Ticaret eEUR.1 Menge Countries with Free  eEUR.1 Movement
Antlagmasi olan Ulkeler ispat Belgesi Trade Agreements Certificate
- . Middle East )
Orta dogu ulkeleri * Konsolosluk . e Consular Invoice
Faturasi Countries
.. Australia, Russia, .
Avustralya, Rusya, — _coong p zel « FORM A Certificate

Japonya, Yeni Zelanda,

Kanada Mense Belgesi

Japan, New Zealand,

Canada of Origin

Uriin bazinda istenilen Dokiimanlar

Product Based Documents

o Saglik Sertifikasi Food e Health Certificate
Gld? (Bitkisel) (Karantina MadurlGgu) (Nutritional) e Control Document
Urdinler * Kontrol Belgesi Products (TSE Standard)
(TSE Standarti) - - -
- Agricultural e Stock Registration
Zirai Urinler e Borsa Tescil Beyannamesi Products Declaration
¢ IMA.1 Belgesi ¢ IMA.1 Document
Hayvansal e (Veterinerlikler) Animal (Veterinary)
Uriinler e Kosher Belgesi (israil icin) Products e Kosher Document (Israel)
¢ Helal Belgesi ¢ Helal Certification
He%“r/s:tjfya e Ekspertiz Raporu i:;;lj:tlg e Expertise Report
Tekstil e Kota Belgesi Textile e Quota Documents
Uriinleri ( ABD ve Kanada) Products (USA and Canada)




1.1.3 iHRACAT CESITLERI

1.1.3.1 Ozelligi olmayan ihracat

Her hangi bir kisitlamanin ve o6zel bir izine
gerek olmadan gimrik beyannamesi ile

yapilan ihracat tlriddr.

1.1.3.2 Kayda bagl ihracat

Devlet tarafindan belirlenmis bazi Urinlerin
(katma degeri Tirkiye’ye ait) ihracat islemleri
yapilirken ihracatgi birlikler tarafindan kayit
altina alinarak gerceklesmektedir. Bu {riin
gruplarn icin 0zel fonlar (Destekleme Fiyat

istikrar Fonlari (DFiF)) uygulanmaktadir ve

kotali olarak ihracatlari gergeklesmektedir.

1.1.3.3 Ozelligi olan ihracat

Ozel talepler dogrultusunda 6zellikle alicilarin

talepleri  dogrultusunda bazi  kurumlarin

denetimleri altinda  gerceklesen ihracat

tlrtdir. Prosedirleri cok daha agirdir ve nakit

akisi normal ihracata gére daha yavastir.

1.1.3 EXPORT TYPES
1.1.3.1 General Export

In this type of export, companies can complete

their operations with just a customs
declaration form without any legal restriction

and special permit.

1.1.3.2 Registered Export

Some of the highly value added export
products which are determined by the
government have to be registered in the
related Export Associations before their export
operations. There are some specific funds
(Support and Price Stabilization Fund (DFiF))

and quotas for these products.

1.1.3.3 Special Export

This type of export is only occurred under the
control of public authorities when there are
some special offers coming from the buyers.
Procedures are seriously complicated and

money transactions are much slower.




1.1.4 iHRACATTA DEVLET DESTEKLERi VE
KREDILER

Ulkemizde ihracatgilara  ydnelik  devlet
desteklerinin temel amaci firmalara rekabet
glici  kazandirarak uluslararasi pazarlarda
karsilasacaklari zorluklarin giderilmesi olarak
belirlenmistir ve dis ticaret miustesarhg
tarafindan kontrol edilmektedir. Ulkemizde
finansal yardimlar farkh sekillerde
gerceklesmektedir. Bu yardimlarin bir kismi
devlet veya ozel finans kurumlari tarafindan
verilen krediler seklinde olup bazilar ise
firmalarin bu siireclerde markalasma ve bazi
sureglerinin iyilestirilmesi i¢in saglanan hibe

destekleridir.

Kurulusun ismi Yardim Ettigi Alanlar

e Marka—Reklam
Dis Ticaret
e Yurt Disi Ofis Agma
Mdstesarhgi ‘
e Insan Kaynagi

ihracati Gelistirme
e Pazar Arastirmasi
Etit Merkezi
e Egitim
(IGEME)

) e Fuar — Sergi
Ilhracatgi Birligi
e Yurt Disi Ofis Acma

Iktisadi
e Pazar Arastirmasi
Kalkinma ‘ ‘
o Isbirligi Imkani
Vakfi

1.1.4 GOVERNMENTAL SUPPORT
MECHANISMS AND CREDIT OPTIONS

The main purpose of our governmental
supports is to increase market shares and
competitiveness of the companies and to solve
the main obstacles which the companies may
face in the foreign markets and also these
support mechanisms are controlled by the
Undersecretaries of Foreign Trade. These
governmental support mechanisms may occur
in a different ways. Some of these funds are
supported by the government or the private
finance companies and the others are given
under the grant programs to develop
brandings and marketing activities of

companies.

Institution Name Supp(1

) Brand—Advertisemerl
Undersecretaries of
e Opening Offices Abrg
Foreign Trade
e Human Resources

Export Promotion
e Marketing
Center of Turkey
e Training
(IGEME)

e Exhibition and Fairs
Export Associations
e Opening Offices Abrg

Financial
e Marketing

Development

e Collaboration Oppor
Foundation |




e Fikri ve Sinai Haklarin
Tark Patent

e Protection of
Turkish Patent

Korunmasi Intellectual Property His
Enstitisi Institution
e Patentler e Patent
TUBITAK o Ar-Ge TUBITAK eR&D
Turkiye Teknoloji Turkish Technological
Geligtirme ® Ar-Ge Development eR&D
Vakfi Foundation

ihracatta uygulanan devlet tesviklerini ve

desteklerini asagidaki gibi 6zetleyebiliriz.

1) Devlet Destekleri

1.1 Turk Urlinlerinin yurtdisinda

markalagmasi, tanitim ve tutundurulmasina

yonelik faaliyetlerin desteklenmesi

1.2  Arastirma gelistirme (Ar-Ge) yardimi

1.3 Yurt disindaki fuar ve sergilere katilim
tesviki

1.4  VYurtigiihtisas fuarlarinin desteklenmesi

1.5 Cevre maliyetlerin desteklenmesi

1.6 Pazar arastirma destegi

1.7 Egitim yardimi

1.8 istihdama yol agma yardimi

1.9 Yurt disinda ofis-magaza acma ve

isletme faaliyetlerinin desteklenmesi

1.10 Patent, faydali model ve endistriyel

tasarim tescili harcamalarinin

desteklenmesi

1.11 Tarimsal Urinlerde ihracat iadesi

We can summarize governmental supports
and grants applied in export operations as
below:

1) Governmental Supports

1.1 Supports for the activities related with

branding, introducing and promoting the
Turkish products in foreign markets,

1.2 Research and Development Supports

1.3 Promotions to participate into the fairs

and exhibitions abroad

1.4 Support for the specialism fairs in
Turkey

1.5 Support for the side costs

1.6 Market Research Funds

1.7 Support for Trainings

1.8 Support for Recruitment

1.9 Support for the opening offices abroad

and its overhead costs
1.10  Support for the patent, best practices
and registrations of industrial designs
1.11

Reimbursement in the agricultural

products export




2) Eximbank Kredileri

2.1 Kisa vadeli ihracat Kredileri

2.1.1 Reeskont Kredisi

2.1.2 Sevk Oncesi ihracat Kredileri

2.1.3 ihracata Hazirlik Kredileri

2.1.4 Dis Ticaret Sirketleri ihracat Kredisi

2.1.5 KOBI ihracata Hazirlik Kredileri

2.1.6 Sevk Sonrasi Reeskont Kredisi

2.2 Ozellikli Krediler

2.3 Doéviz Kazandirici Hizmetler igin Krediler

2.4 ihracat Finansmani Aracilik Kredisi

2.5 islam  Kalkinma Bankasi  Kaynakli
Krediler

2.6  ihracatta Kredi Sigortalari

3) Destekleme Fiyat istikrar Fonun (DFIF) “dan
Prim Odemesi

4) KDV iadesi / Muafiyeti

5) Diinya Bankasi kaynakli krediler

6) Avrupa Yatirim Bankasi kaynakli krediler

7) Dahilde isleme Rejimi

8) Harigte isleme Rejimi

2) Exim bank Credits

2.1 Short Term Export Credits

2.1.1 Pre-Shipment Export Credits

2.1.2 Foreign Trade Companies Short-Term
Export Credits Program

2.1.3 Pre-Export Foreign Currency and
Turkish Lira Credit

2.1.4 Pre-Export Credit Program for Small
and Medium-Scale Enterprises (SMEs)

2.1.5 Short-Term Pre-Shipment Rediscount

Program

2.1.6 Post Shipment Rediscount Credit
Program

2.2 Specific Credits

2.3 Credits for the Foreign Currency

Earning Services

2.4  Credits for Financial Intermediation for
Export

2.5 Credits of Islamic Development Bank

2.6 Insurance of the Export Credits

3) Reimbursement from the Support and Price
Stabilization Funds

4) Reimbursement/Exemption of the Value
Added Tax (VAT)

5) Credits of World Bank

6) Credits of European Investment Bank

7) Inward Processing Regime

8) Outward Processing Regime




1.2 ITHALAT iSLEMLERI

1.2.1 iTHALAT NEDIR?

Baska bir Ulkeden malin veya hizmetin
yarlrlikteki ithalat ve gimrik mevzuatina
uygun sekilde yurticine getirilmesine ithalat

denir.

1.2.2 ITHALAT SUREG AKISI

1.2.2.1 NASIL ITHALATCI OLUNUR?

Vergi Usul Kanunu hikimleri uyarinca vergi
numarasi verilen her gercek ve tizel kisi ile
tuzel kisilik statlisiine sahip olmamakla birlikte
yurirlikteki mevzuat hikimlerine istinaden
hukuki tasarruf yapma yetkisi taninan kisiler ve
ortakliklari ithalat yapabilirler.

ithalat yapmay! planlayan firmalar éncelikle

asagidaki maddelerde yer alan yasal
yuktmlultkleri yerine getirmelidirler.

e Tacirlik sifatinin kazanilmasi

eVergi dairesinden miukellef yazisinin
alinmasi

e Miikellef yazisinin ve sirket belgelerinin
glmriklere bildirilmesi
Bu sirecleri tamamlayan firmalar ithal etmek
istedikleri Grin hakkinda detayl bir calisma
ylritmelidirler. Bu ¢alisma kapsaminda;
e ilgili Griin hakkinda i¢ ve dis pazarda detayli

bir market arastirmasi yapmalidir.

1.2 IMPORT OPERATIONS

1.2.1 WHAT IS IMPORT?

The term import means the shipping the goods
and services into the region of the Turkish

customs according to the current regulations.

1.2.2 IMPORT PROCESS FLOW

1.2.2.1 HOW CAN BE IMPORTER?

Every real and legal person with tax number in

accordance with the provisions of Tax
Procedure Law and every person without
having a legal entity, but in accordance with
the provisions of the legislation in force

granted the authority to make legal
transactions can import.

Firstly, the companies who plan to import
products have to oblige to the following legal
regulations.

e Getting the relevant legal titles for trade

e Getting letter for being a tax-payer from tax

office

e Declaring the letter of tax-payer and
company documents to the customs

After completing the previous steps,

companies have to make deep analysis for

their targeted product. In this study;

e Market research for the relevant product
should be made in local and international

markets.




o Uriiniin detayli agik ismi

o Uriiniin hangi fiyattan ithal
edilebilecegi,

o Uriiniin i¢ pazarda bagka tedarikgisinin
veya distributoriintin olup olmadigi, vb.
mevzuatlari kontrol ederek

e ilgili ulusal

ithalatin yapilip yapilamayacagl kontrol

edilmelidir.

o Urline ait Gimriik Tarife istatistik Pozisyon
numarasinin tespiti (GTIP No)

o Urinlere uygulanacak giimriik tarifesi

o Uriine uygulanacak giimriik prosediirleri

o Kota ya da gbozetim dnlemi olup olmadigi

o TSE ‘ye gibi 0Ozel bir teste tabi olup
olmadigi

o Laboratuvar analizi gerektirip
gerektirmedigi

o Damping vergisi alinip alinmadigi

o OTV alinip alinmadig

o Ek vergilerin olup olmadigi

o Odeme tiriiniin  belirlenmesi  (KKDF
vergisi)

o Banka masraflari (Odeme tiiriine gore
degiskenlik gostermektedir)

e Bu ithalat isleminin ne kadar siirecegi ve

hangi nakliye metodu kullanilacag tespit

edilmelidir.
Tim bu yukarida bahsedilen maddeler
firmalarimizin ~ giimrikleme ve kar/zarar

sireclerini yakindan etkilemektedir. ilgili

drdnlerin  gimriklerden c¢ekilme ve pazara

o Product full name

o Product market price
o Determining whether another supplier
or distributor can operate in the local
market, etc.

the local

e Control of regulations in

accordance to be imported or not.

o Determination of Custom Tariff Statistical
Positioning Number of the product

o Customs Tariffs to be applied to the
products.

o Customs Procedures to be applied to the
products.

o Quota or Inspection checks

o Special quality controls such as TSE

o Requirement for Laboratory analysis

o Check for damping tax

o Check for tax of luxury products

o Check of additional taxes

o Determination of payment type (Taxes,
KKDF)

o Bank Expenses (depending on payment
types)

e Determination of transportation type and
transportation duration in this import
operation

All of these points will directly affect the total

cost (profit/loss) and time of the import

operations of companies. Therefore, all of

these controls and pre planning should be
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stirtilme surelerini  kisaltmak ve ekstra

masraflara  maruz kalmamak adina 0©n

planlama mutlaka yapilmali ve ulusal mevzuata

gore takip edilmelidir.

1.2.2.2 MUSTERI/TEDARIKCI BULMA
PLATFORMLARI

ithalat yapacak firmalarimizin ithal etmek

istedikleri urinleri belirledikten sonra

soracaklari ilk soru bu Urindn yurt disindaki
tedarikgisine nasil ulasabilirim olacaktir. Bu
baglamda cesitli yollar izleyerek tedarikgileri ile
temas kurarak saglikh bir ticaret
gergeklestirebilirler.

e Fuarlar / Yiiz yiize Gériismeler:

Fuarlar, birebir iliski ile satici firma bulmanin
en kolay ve en verimli yollarindan biridir. Bu
nedenle yurtdisinda dizenlenen fuar, sergi vb.
organizasyonlari ziyaret etmek ve ihracatgilarla
temas kurmak, pazar arastirmasi yapmak uriin
tedariki icin 6nem tasimaktadir.

ithalatta ticari kontaklarin sayisi cok &nemli

yer  teskil  etmektedir. Gerek  malin

ihracatcisinin  bulunmasinda gerekse ithal

edilen Urdniin ticaretinde edinilmis genis bir

cevrenin ¢ok biylk faydalari vardir.

Turkiye’de bayisi, distribUtorii yada satis

temsilciligi olan firmalar ile baglanti kurulmasi,

diger ithalatci firmalardan tedarik¢i firma

bilgilerinin alinmasi, Turkiye’ye ihracat yapmak

isteyen firmalarin bilgilerinin ticaret

odalarindan  vya da  yurtdisi  Ticaret

made to avoid from the additional expenses
and time spending in the customs clearance
the  national

processes according to

regulations.

1.2.2.2 MARKET RESEARCH/CUSTOMER
PLATFORMS

After the determining which kind of products

or services will be imported, the companies

should identify the supplier of these products

or services. Therefore, they can contact and

reach these suppliers in many ways to finalize

their trade activities successfully.

e Fairs / Face to Face Interactions

Fairs are the most efficient and easiest way to
contact with the suppliers. That’s why, visiting
the suppliers, attending the fairs / exhibitions
in foreign countries are playing very crucial
role in keeping the contact with supplier and
the market analysis.

The number of the personnel contacts in
trade activities has very important role in
import operations because this kind of
network will be very beneficial to find out the
appropriate producers of the products.
Contacting with the Turkish Distributors or
Trader companies of the relevant product,
information from the other

getting some

importer companies, getting the list of

companies which are willing to export to the

Turkey from foreign Chamber of Trades or
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Miisavirliklerinden alinarak baglanti
kurulmasi, yurt icinde satilan ithal Grlnlerin
kutu ve ambalaj bilgilerinden hareketle
imalatgi firmaya ulasilmasi ve ithalat kararinin
verilmesi mimkindur.

e internet/Online Platformlar:

GuUnUmuzde uluslararasi ticaret islemlerinde
cok yaygin olarak kullanilmakta olup, yurt
disindaki saticilara kolay ve hizli bir sekilde
ulasim saglanabilmektedir.
1.2.2.3ITHALAT UYGULAMALARINDA
KULLANILAN DOKUMANLAR

e Teklif Faturasi

e Ticari Fatura

e Paketleme Listesi

e Konsimento

e Sigorta Policesi

e Ozel Mense Sahadetnamesi (FORM A)

e ATA Karnesi (Ortadogu cikislarda)

e T1ve T2 Belgeleri

e Ordino

e GuUmrik Beyannamesi

e Glmrik vergilerine ait makbuzlar

e Banka transfer dekontlari

e Uriine gore degiskenlik gésteren rapor,

ozel izinler, bilgi ve belgeler

Undersecretaries of Foreign Trade and contact
with them, reaching the companies from the
information on the package of the products
which are sold in the Turkish market are the
other commonly used methods.

e Internet/Online Platforms

Nowadays, companies can easily and quickly
reach/contact to the suppliers in trade

operations by using this kind of methods.

1.2.2.3 DOCUMENTATIONS IN IMPORT

OPERATIONS

e Pro-forma Invoice

e Commercial Invoice

e Packing List

e Bills of Lading

e Insurance Policy

e FORM A—Certificate of Origin

e ATA Carnet (Middle East Operations)

e T1and T2 documents

e  Waybill

e Customs Declaration

e Receipt for the Customs Taxes

e Bank Transaction Documents

e Reports, special permissions,

information and documents depending

on the products.
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1.3 ODEME SEKILLERI

Dis ticarette 6n onemli konulardan bir tanesi

odeme asamalaridir. Uluslararasi ticarette

kabul gérmis odeme sekilleri kullanilarak dis
ticaret islemleri gercgeklestirilir.  Asagidaki
tabloda uluslararasi ticarette kabul gérmis

odeme sekillerinin ayrintilarina yer verilmistir.

1.3 PAYMENT METHODS

Payment transactions are the one of the most
important part of the foreign trade operations.
The payment methods accepted
internationally are used in foreign trade. The
details of the payment methods are given in

the following table.
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Odeme

Tiirleri/Payment Asamalar1/Steps Riskler/Risks Avantajlar/Advantages
Methods
. 1. Alcr ile satic1 sézlesme imzalar Ithalat¢1 mal bedelini 6demesine
Pesin Odeme - . . : : . :
Ad 2. Alict maln iicretini satictya 6demesini yapar ragmen mallari istenilen kalite ve  Biirokrasi ve Bankacilik islemleri
vance
5 : 3. Satict mali hazirlar ve ilgili vesaik ile alictya gonderir zaman kapsaminda almakta olarak kolaylik saglamaktadir.
ayment N
4. Alict mali giimriikten ¢eker zorlanabilir.
Ithalat¢1 firma mal bedeli 6demeden
1. Alcr ile Satic1 s6zlesme imzalar
. ) tirtinlerini alabilir.
Mal Mukabili 2. Sozlesme kosullarina gore satict mali alictya gonderir . S ‘ .
. Ihracatci i¢in mal bedeli riski Bankacilik islemleri olarak en kolay
Odeme [Open 3. Alict mali giimriikten ¢eker ' _
‘ o yiiksektir. yontemdir.
Account] 4. Sozlesmedeki vadeye gore alict satictya ddemesini ] o
Ithalat¢1 i¢in mallarin glimriiklerden
yapar
en hizli ¢ekildigi 6deme seklidir.
1. Alciile Satic1 sozlesme imzalar
‘ Bankalar iizerinden evrak takibi
. . 2. Sozlesme kosullarina gore satict mali aliciya gonderir . . ‘ _ ‘ . ‘
Vesaik Mukabili o oldugu i¢in banka sistemindeki Mal bedeli 6denmedigi takdirde
. 3. Alict veya banka policeyi kabul eder
Odeme hatalar veya firmalarin bildirim thracatci firma mal tizerindeki
] 4. Alicit mal bedelini bankasi araciligiyla saticiya 6der .
[Collections] hatalarindan otiira siirecte kontroliine devam edebilir.
5. Alict mal bedelini 6dedikten sonra malini giimriikten

ceker

gecikmeler olabilir.
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Ithalat¢1 firma mallarii sattiktan

1. Alc ile Satict sézlesme imzalar sonra 6deme imkani verdigi igin
N Banka sisteminden kaynakl1 ( eksik
Kabul Kredili 2. Sozlesme kosullarina gore satict mali aliciya gonderir ekonomik agidan avantaj
. o O0demelerde) finansal/prosediirsel
Odeme 3. Alic1 veya banka poligeyi kabul eder Ik saglamaktadir.
Zoriukiar.
[Acceptance 4. Banka aval verir ve mali giimriikten ¢eker . Ihracat¢1 firma Eximbank veya
) . o Ithalat¢1 firmanin zamaninda 6deme oo
Credit] 5. Sozlesmedeki vadeye gore alici satictya 6demesini o banka kanallarinda indirim
yapmama riski mevcuttur. .
yapar yaptirarak finansal avantaj
saglayabilir.
1. Alcr ile Satic1 s6zlesme imzalar
2. Alict tarafindan bankasina satict adina akreditif
Bankalar aracilig1 ile 6deme
acmasi i¢in talimat verilir. o ‘
Bankasal prosediirler ve yapildigi i¢in finansal garanti olarak
3. Alicinin bankasi tarafindan saticinin bankasina .
o dokiimantasyon fazlalig1. diistiniilebilir.
akreditif iletilir. o o
B} Maldaki kalite problemlerini kontrol ~ Firmalar arasinda giiven eksikligi
Akreditif Odeme 4. Saticinin bankasi saticiy1 bilgilendirir.
) mekanizmasi oldukga azdir. durumlarda kullanilabilir.
[Letter of Credit - 5. Satici alictya mallar1 gonderir. . o o _ _
Ihracatg1 firmalar icin akreditif ile Ihracatg1 firmalar agisinda iiretim
L/C] 6. Satici vesaiki bankasina iletir ve mal bedelini tahsil . o o
d hazirlanan vesaikler uyusmadigi icin ~ asamasinda siparis iptali
eaer.
bankalar tarafindan cezai yaptirnmlar ~ gerceklestirilemez.
7. Saticinin bankasi belgeleri alicinin bankasina gonderir )
. . vardir. Ithalatginin mal yiiklenmemesi gibi
ve 6demeyi tahsil eder.
risklerini ortadan kaldirmaktadir.
8. Alicinin bankasi akreditif bedeli 6dendiginde belgeleri

aliciya iletir.
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1.4 TESLIM SEKILLERI

Dis ticarette alici ile satici arasinda mallarin
hangi noktaya getirilecegi, yasal olarak nasil
sireclerde dogacak

teslim edilecegi, bu

masraflarin nasil paylasilacagi ve meydana
gelebilecek hasar ve risklerin nasil Ustlenecegi
Ticaret Odasi

adi

Uluslararasi (ICC) tarafindan

INCOTERM altinda  siniflandirilmistir.
INCOTERMS 2010 alim satimi s6z konusu olan
mala iliskin vergiler, resimler, navlun, sigorta, ic
nakliye ve diger yasal odemeler ile gimrik
islemlerinin nasil paylasilacagi da diizenleyerek
uygulamada tartisilan noktalara da aciklik
getirmistir. INCOTERMS sadece satis s6zlesmesi
ile ilgilidir. Diger sozlesme tirleri (sigorta,
tasima, finansman gibi) bu uygulama kapsami

disinda kalir.

INCOTERMS de belirtilen teslim sekillerinin

1.4 MODES OF TRANSPORTATION

In foreign trade, International Chamber of

Commerce (ICC) has introduced the
INCOTERMS to clarify some questions between
importer and exporter such as to which point
the products will be carried, how to deliver
these products, how to share the costs and
risks of these processes if any damages occur,
etc. INCOTERMS 2010 is the last edition of this
regulation and they can clarify the conflicts in

he

~+

regulations, taxes, legal payments,
insurance, local transportation, freight fare and
customs operations of the relevant products.

INCOTERMS are only related with the sales
agreements. Other kinds of agreements
(insurance, transportation, finance etc.) are out

of scope.

The groups of the transportation types in

gruplandiriimasi:

RS R -

INCOTERMS as below:

onad e A e

Uretim I¢ Nakliye Giimriik Liman Nakliye Liman Giimriik i¢ Nakliye Tiiketim
EXW

FOB

CFR

CIF

FCA

|
l

CIP

DAT

DAP

DDP

FAS

Uretim I¢ Nakliye Giimriik Liman Nakliye Liman Giimriik ¢ Nakliye Tiiketim
EXW

FOB

CFR

CIF

FCA

l

CPT

CIP

DAT

DAP

DDP

FAS

- Maliyet Risk

Sigorta

- Maliyet Risk

Sigorta
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Yukaridaki sekilde 2010 yilindan itibaren gegerli
olan INCOTERMS ’lerin detaylari verilmistir. Bu
grafikte her INCOTERM teriminin satirindaki
renkli olan kisimlar ihracatgt firmalarin
sorumluluk alanindaki kisimlari belirmektedir
ve geriye kalan beyaz alanlar ise ithalatgi
firmanin sorumluluk alanlarini belirtmektedir.
Ornegin, “CIF” tir( bir tasima anlasmasi
yapilan bir s6zlesmede ihracatci firma Urlnlerin
ithalatgl firma limanina kadar olan sirecin
maliyet ve sigorta giderlerinden sorumludur,
ancak yolda meydana gelecek bir olumsuzluga
karsi bir risk tasimamaktadir. Clnkl limanlar
arasindaki tasimacilik igin sigorta yapildigi igin
bu slirecgteki riskini bertaraf etmis ve sadece
kendi kadarki

ylkleme limana

yapacagi
slrecgler icin risk tasimaktadir. Ayni sekilde
ithalatgl firma ise kendi limanina bosaltim
yapildiktan sonraki slirecin maliyet, risk ve
sigorta masraflarindan sorumludur.

Tasima bicimlerine gére dizenlenmesi gerekli

tasima belgeleri asagidaki tabloda belirtilmistir.

The figure indicates the details of the

INCOTERMS 2010. If each term of the
INCOTERMS is considered, there are two parts
in the figure. One of them (colorful one) shows
the responsibility of the exporter, another one
(white one) is for the importer. For example,
there is a transportation agreement between
exporter and importer and “CIF” type
transportation is indicated in it. Therefore, the
exporter is responsible for the transportation
and insurance costs of the products until the
period of delivering products to the port of the
importer, but there is no risk for the exporter
after loading the products in the port of
exporter. Exporter will carry the risks until
loading the products in his port because
exporter disposes his risk by signing agreement
on the transshipment between the ports. At the
same logic, importer will be the responsible for
the period after unloading the products in the
port of importer in terms of cost, insurance and
any risk. The documents which must be
organized in terms of transportation type are

given as below:

Teslim Gerekli Tasima Transportation  Delivery Required
Nakliye Tiirii
Turii Belgesi Type Type Documentation
EXW e Nakliye EXW  eTransshipment
Kara veya FCA Makbuzlar Road or FCA Receipts
Kombine CPT (FCR-CMR) Multimodal CPT (FCR-CMR)
Tasimacilik CIP e FIATA Transportation CIP e FIATA
DDP Belgeleri DDP Documents
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DAP e Kombine DAP o Bills of Lading
DAT Tasima DAT for Multimodal
Konsimentosu Transportation
Demiryolu Rail CIM
FCA Hamule Senedi FCA
Tasimaciligi Transportation Consignment
Havayolu Hava Yolu Air
FCA FCA Air Waybills
Tasimaciligl Tasima Senedi Transportation
FAS FAS
Denizyolu FOB Sea FOB
Konsimento Sea Waybills
Tasimaciligl CFR Transportation CFR
CIF CIF

1.5 GUMRUK SUREGLERI

Gumrik  islemlerine  baslanabilmesi  igin
firmalarin hazirlamasi gereken bazi evraklar
vardir. ithalat veya ihracatta gerekli olacak
belgeler, 6zetle esyanin cins, ticaretin yapildigi
Ulke veya Ulke grubuna, anlasmalara, Grin
bedelinin 6deme sekline, menseine, esyanin
ticaretine iliskin 6zel hiklimlerle belirlenmis
onlemlere, ilgili kurumlarca belirlenmis ozel
dizenlemelere tabi olup olmadigina bagldir.
Mallarin gimriklenmesinin yapilabilmesi icin
doklimanlar ve mallarin birbiri ile uyumlu
olmasi gerekir.

Belgeler  konusunda firmalarin  glmrik
konularinda tecriibeli musavirlerine danisarak
ozel belgeler konusunda yardim almalari fayda

gozlikmektedir.

1.5 CUSTOMS PROCESSES

Before the customs operations, there are some
documents that companies should prepare. The

documents for the import and export

operations generally depend on the product
type, origin, trade country or country group,
agreements, payment types, special permits,
precautions under the

specified special

provisions and regulations.

Information for both the products and relevant
documents must be consistent to start and
finalize the customs clearance.

The companies can get much detailed
information related with the special documents

from their professional customs brokers.
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ithalat ve ihracat islemleri icin gerekli olan

dokiiman listesi asagidaki gibidir:

GUMRUK iDARESINE SUNULMASI MUHTEMEL

Document list for the import and export

operations is as below:

DOCUMENTS TO BE GIVEN TO THE CUSTOMS

BELGELER

1. ithal/ihrac¢ edilecek olan iiriine ait orijinal
fatura

2. ithal veya ihrag edilecek olan iriinlere ait
gimrik kiymet bildirim formu

3. Mense Sahadetnamesi

4. EUR.1 Dolasim Sertifikasi (Serbest Ticaret
Anlasmalari kapsami esya, AB menseli

tarim Grinleri ithalatinda)

5. A.TR Dolasim Belgesi (GUmrik Birligi

Anlasmasi  kapsami sanayi Urlnlerinin
ithalatinda)

6. EURO-Med

7. FORMA

8. EUR-1 veya EURO-Med Fatura Beyani

9. Ceki listesi,

10. Konsimento veya tasima senedi,

11. Navlun faturasi ve sigorta policesi,

12.islenmis tarim drinleri beyan formu /
analiz sonug raporu,

13. Ordino

14. TSE vb. standart onay belgesi,

15. Uriin garanti belgesi,

16. izin yazisi / izin belgesi,

17. Fon alindi makbuzu (vadeli akreditif, mal

mukabili ve kabul kredili 6deme

sekillerine gore ithal edilen esya igin KKDF

ADMINISTRATION

1. Original Invoice for the product to be
imported/exported

2. Customs Declaration forms for the products
to be imported/exported

3. Certificate of Origin

4. EUR.1 Movement Certificate (Under the
Free Trade, the products and import of EU
agricultural products)

5. A.TR Movement Certificate (Import of the
industrial products under the Customs

Union Agreements)

EURO-Med

FORM A

EUR-1 or EURO-Med Invoice Declarations

w % N O

Packaging List
. Bills of Lading

11. Insurance Policy and Invoice of Freight Fare

12. Lab Analysis Report (especially for the

agricultural products)

13. Wayhill

14. TSE etc. standard approval document

15. Product Guarantee Document

16. Permission Letter / Document

17. Receipt for the payments (The receipt for

KKDF payment which is taken from the

banks or private finance companies
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18.
19.
20.
21.
22.
23.
24,

kesintisini yapan banka veya 06zel finans
kurumunca diizenlenmis makbuz ),

ithal lisans,

Gozetim belgesi,

Saglik Sertifikalari

Helal / Kosher Sertifikalari

Analiz Raporlari

GMO Raporlari

Radyoaktivite Raporlari

18.
19.
20.
21.
22.
23.

24,

according to the letter of credit, open
account or acceptance credit payments),
Import License

Inspection Report

Health Certificates

Helal / Kosher Certificates

Analysis Reports

Genetically Modified Organism (GMO)
Reports

Radioactivity Reports
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1.6 AGREEMENT TYPES FOR IMPORT AND EXPORT OPERATIONS

There are some agreements between the importer, exporter and finance companies. The
main purpose of these different types of agreements is to complete the trade transactions in

a safe, quick ways. The following table summarizes the types of agreements with their brief

explanations.

Agreement Type Details
Sales Agreement This type of agreement is signed between the importer and exporter related
with the product sale operations.
Transportation This type of agreement is signed between the importer/exporter and Logistic
Agreement Forwarder according to the delivery conditions in sales agreement.

Insurance Aareement This type of agreement is signed by the importer/exporter companies against
g the any potential risks occurred in the transportation period of the products.

: : This type of agreement is signed between the financial companies and
Financial Agreement - .
importer/exporter companies.

This type of agreement is signed between the applicant and issuing bank in
Approval Agreements the Iette_r pf credit cases. Also, similgrly it is signed between the _beneficia}ry
and advising bank to declare the delivery of the products at required quality
and time period.
This type of agreement is signed between the banks and companies to protect
Forward Agreements  themselves from the any oscillations in the exchange rates. With the help of
these agreements, exchange rates are taken as constant.

. This type of agreement is signed between the companies and banks in terms
Agreements with . . . .
Banks of realized payment types such as opening of letter of credit, provision of
credit.
Agreement for the This type of agreement is signed by Exim bank and some private insurance
Credit of Export : h £ th
Insurance companies to guarantee the payments of the exporters.
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1.6  DIS TICARETTE KULLANILAN SOZLESME TURLERI

Dis ticaret islemlerinde alici, satici ve finans kuruluslari arasinda bir takim sozlesmeler
gerceklesmektedir. Bu sozlesmeler farkli amacglara iliskin hazirlanarak taraflarin
gerceklesecek olan ticari faaliyet sonucunda gilivenli bir sekilde islemlerini tamamlamasini
hedeflemektedirler. Asagidaki tabloda bu soézlesmeleri ve igerikleri hakkindaki 6zet

aciklamalara yer verilmistir.

Sozlesme Tiirii Aciklama

Ithalatc1 ve ihracatc firmalarin kendi aralarinda iiriin satis ile ilgili yapmis

Satis Sozlegmeleri olduklar1 s6zlesmelerdir.

Satis sozlesmesinde belirtilen teslimat tiirline gore satic1 / alici ile nakliye

Tasima Sozlegmeleri firmasi arasinda yapilan sézlesmedir.

. . . Alic1/ Satic1 firmanin tiriinlerin nakliyesi sirasinda meydana gelecek olumsuz
Sigorta Sozlesmeleri SR .
durumlara kars1 yapmis oldugu sézlesmedir.
Finansman Taraflarin finansman saglayan kurulus veya bankalar ile yapmis oldugu
Sozlesmeleri sOzlesmedir.

Akreditifli 6deme tiiriinde alici ile akreditifi agan banka arasinda yapilan bir
Teyit Sozlesmeleri sO6zlesmedir. Ayn1 sekilde mallarin istenilen zamanda / kalitede teslimatinin
yapilacagina dair banka ve satic1 arasinda yapilan s6zlesmedir.

Kur dalgalanmalarindan korunmak i¢in satic1 ve alict bankalarin yapmais

Forward S6zlegmeleri oldugu bir so6zlesmedir. Kur fiyatlar1 bu s6zlesme ile sabitlenir.

Bankalar ile yapilan Gergeklestirilen 6deme tiiriine gore bankalar ile yapilan sézlesme tiirtidiir.
Sozlesmeler Bunlar akreditif acilisi, kredi temini ile ilgili s6zlesmeler olabilir.

Thracat Kredisi Sigorta ~ Eximbank ve bazi 6zel sigorta sirketleri tarafindan ihraci yapilan iiriinlerin
Sozlesmesi mal bedellerinin tahsilinin garanti altina alinmasi i¢in yapilan sézlesmelerdir.
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1.6 DIS TICARET SURECLERINDEKI
RISKLER VE ONEMLI HUSUSLAR

e ithalat/ihracat islemi yapilmadan once ilgili

ardn igin ulusal mevzuatlarin ¢ok dikkatli

incelenmesi gerekmektedir. Cunki
mevzuatlarin glncellik kontrolleri
yapiimadan baslanilan ithalat/ihracat
islemlerinde genellikle meydana gelen

ekstra vergilendirmeler veya ek izin/test
gereksinimleri ylGzinden ithalatgi/ihracatgl
firmalar zor durumlara disebilmektedirler.
e Bazi ithalatgi/ihracatgi firmalar maliyetlerini
dustrebilmek adina nakliye sigortalarini
ikinci plana dustinebiliyorlar, bu durumlarda
nakliye slirecinde mallarda meydana
gelebilecek bir hasar/hirsizlik/tehditlerden
oturd ithalatgi/ihracatgl firmalarimiz sikintih
slreclere girebiliyorlar. Bu baglamda nakliye
risklerini  azaltabilmek adina  nakliye
sigortasi yaptirilmasi 6nem arz etmektedir.
Nakliye sigortalari yaptirilirken Grindntziin
ozelliklerine gore sigorta seklinde karar
kilmak esastir.
e Ozellikle makroekonomik dalgalanmalar
sebebiyle kur oranlarinda ciddi bir oynama
gozlenebilmektedir. Bu baglamda
ithalatgi/ihracatgi firmalar “Forward islemi”

ile kur degisimlerindeki risklerini en aza

indirerek, kur sabitleme yoniinde
anlasmalar yapabilirler.
e GUmrik islemlerinde  uzun  gumrik

1.6 RISKS AND IMPORTANT ISSUES IN
FOREIGN TRADE OPERATIONS

e Before the Import/Export operations, the
local regulations should be investigated very
carefully because if the revisions of the
regulations do not checked before starting
import/export operations, this situation

leads to get the companies into trouble and

increase the total costs and some tax

penalties due to lack of the extra
documentations and permission/tests.
e Some companies postpone their

transportation insurances to decrease their
total costs. This situation leads to some

problems for the companies in the case of

theft/burglary/threads during the
transshipments. Therefore, the
transportation  insurance  plays  very

important role to protect the companies
from the risks during the transportation
processes. It is the common way to decide
on the insurance type according to the
product type.

e There can be some serious exchange rate
oscillations because of the macro economic
conditions. Therefore, the importer/exporter
companies may decrease their risks in the
exchange rates by using the “Forward

Transactions” and make agreements to fix

the exchange rates.

e Importer/Exporter should work with the
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cekim/bekleme islemleri, beyanname
stkintilari gibi ithalatgi/ihracatgi firma igin ek
maliyet ve is yukl getiren sireclerden
kaginmak igin konusunda yetkin glmrik
musavirleri ile calisma yapilmasi
gerekmektedir.

Navlunun ihracatgr firma  tarafindan
odendigi durumlarda ordino, depolama,
konsimento gibi maliyetlerin  tahmin
edilebilmesi igin yurt ici nakliye konusunda
nakliye firmasinin énceden bilgilendirilmesi
gerekmektedir. Ayrica, ticaret yapilan
Ulkede profesyonellesmis dogru nakliye
firmalari ile ¢alismak fazlasi ile 6nem arz
etmektedir.

ithalatgi/ihracatgl firma ile satis ve nakliye
sozlesme sartlarinin g¢ok ciddi bir sekilde
belirlenmesi gerekmektedir. Bu baglamda
oncelikli olarak ithalat islemlerinde mal
tesliminde, ihracat isleminde ise malin
yiklemesinden o6nce para transferleri

yapilmasi konusunda adim atiimaldir.
Ancak karsidaki firma bu konuda uzlasma
saglamazsa akreditifli 6deme yapilarak
mallarin dogru sekilde ve dogru miktarlarda
yiklenmesi saglanmahdir. Cunk
sozlesmelerdeki bosluklardan faydalanan
bazi ithalatgi/ihracatgl firmalar 6demeleri
almalarina ragmen ilgili yiklemeleri geg
ylkleyebiliyorlar veya bazi durumlarda

yukleme yapmayabiliyorlar.

professional Customs Brokers to get rid of
the long waiting/clearance times, problems
related with declaration forms. Therefore,
they can save time, costs and man-power in
customs operations.

If the freight fare is paid by the exporter
company, then local logistics company
should be informed beforehand because
waybill, storage issues, bills of lading, etc.
can be easily identified and costs can be
forecasted. Also, collaborating with the
professional logistics companies in the
foreign countries is very important.

The sales and transportation condition
should be identified with the

importer/exporter  company  seriously.
Moreover, the companies should try to
make money transactions at the delivery of
the products for import and before the
product delivery for export operations.
However, if there is no agreement between
the companies, letter of credit should be
used in operations to fulfill the loading of
the products with correct quantities and an
appropriate conditions because there are
some companies which do not make money
transactions in an appropriate way because
of the gap in the agreements.

In the export operations, exporter
companies can use the Exporter Insurance

option supported by the Exim bank to
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e ihracat islemlerinde Eximbank’in saglamig

oldugu ihracat sigortasi yaptirilarak ihracat
islemleri sirasinda meydana gelecek fiziksel
hasarlardan ziyade Odeme, hatali drin
sevkiyati gibi risklerden dolayi meydana
gelmis ekstra maliyetlerden korunmus
olunabilir. Eximbank ihracat sigortalari mal
mukabili ve vesaik mukabili 6deme
turlerinde kullanilmaktadir.

e Ogzellikle ithalatg firmalarin  yurt
disindan temin etmek istedikleri Grilnlerin
spesifikasyonlarini ihracatci firmaya
bildirmeleri ve ardindan kalite kontrollerini
yapabilmeleri icin sevkiyat veya siparisten
Once alacaklari Uriinlere ait numune
taleplerinde bulunmalari gerekmektedir. Bu
sayede siparis etmis olduklari Grinlere ait
kalite/urlin Ozellikleri hakkinda bilgi sahibi
olmus olurlar ve ortaya cikabilecek bir hatah
arln riskini ortadan kalkmis olacaktir. Ayrica
sirasinda tarafindan

ithalat ithalatgi

gonderilen Urlinin istenilen kalite ve
miktarda olup olmadigindan emin olmak
acisindan, ihracatcidan yiklenen Uriine ait
akredite olmus sirketlerden resmi rapor
istenebilir.

e Akreditifli ihracatlar da tiim sartlarin iyi
analiz edilerek, firma cikarlarina uygun
olmayan kosullarda revizyon istenmesi veya
banka rezerv

sartlarinin  engellenmesi

gerekmektedir.

protect themselves from the risks creating
extra costs in the export operations such as
problems in payment, transshipments, or
quality. However, this insurance option can
be used just in open account and collections
payments.

e The importer companies should firstly
inform the exporter companies about their
quality/product  specification and then
request samples to control the qualities of
the products before deliveries or giving
orders. Therefore, Importer Company can
get information about the quality of the
ordered products and minimize the risks
over the products. Moreover, during the
import operations, companies can request
quality reports which are prepared by the
accredited firms from the exporter
companies in order to be sure about the
guality and quantity of the products.

e The all conditions should be well
analyzed and if there are any conditions
against the company benefits, these
conditions should be revised or bank
reserves can be rejected to improve the
conditions in export operations with letter of
credit payments.

e The production of the goods should not
be started before getting the guarantee of

the banks or insuring the export operations

at the first operations. Generally, the
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e ilk ve biiyiik ihracat islemlerinde banka
garantisi alinmadan veya ihracat sigortasi
yaptirimadan  iretime  baslanilmamasi
gerekmektedir. Genellikle firmalar aceleci
davranarak akreditif gelmeden Uretime
baslayarak kendilerini zor kosullar altina
sokmaktadirlar.

e Ozellikle ihracat islemlerinde isbirligi
halinde oldugunuz ulkenin sosyo-kiltirel
yapisini iyi 6grenmek gerekmektedir. Clinkii
reklam ve pazarlama aktivitelerinizde bu
ozellikler cok bilyuk bir rol oynamaktadir.
Hizmet verilmesi planlanan Ulkenin kiltirel

ve geleneksel tim pazarlama

yapisi
stratejinizi etkileyebilir. Bu sebepten satis

stratejinizi belirlerken Pazar odakli bir

metot belirlenmelidir.

1.7  DIS TICARET iSLEMLERi KONTROL
LISTESI
ithalat veya ihracata baslayacak olan

firmalarimizin asagidaki kontrol listesinde yer
alan tim sorularin cevaplarini bulduktan sonra
bu siirece dahil olmalari hem kendi yonetim
mekanizmalarinin kontroliini hem de zaman
hedeflerini

ve maliyet seviyelerde

uygun

tutmalari icin 6Gnem tasimaktadir.

exporters get in trouble because of starting
their productions before getting approval of
the credit document from the bank.

e You should figure out the social and
cultural behaviors of the collaborating
country because these specifications play an
important role in marketing and advertising
Social and

activities in those countries.

cultural behaviors directly affect your
marketing strategy within the country which
is planned to be served. Therefore, you
should determine the market oriented

methods in your sales strategies.

1.7 CHECKLIST FOR PROCESSES

The companies who will start up import/export
operations should use the following checklist
both to control their managerial mechanisms
and to keep their cost and time objectives at

the appropriate levels.
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KONTROL LIiSTESi/CHECKLIST

EVET HAYIR

IYES

INO

10

11

12

13

14

Iyi tantmlanmus bir Ithalat / fhracat stratejisi olusturdunuz mu?

Did you develop a well defined Import/Export Strategy ?

Ne kadarlik bir yatirim yapacaginizi planladiniz mi1? (Zaman ve Maddi)

Did you plan your investments? (In terms of Time and Cost)

Pazar arastirmanizi yaptiniz mi?

Did you make market research?

Miisteri platformlarini kullanarak hedef miisteri / tedarik¢i buldunuz mu?

Did you find out your target customers/suppliers by using the any customer platforms?
Firma olarak ithalat / ihracat islemlerindeki 6nceliklerinizi belirlediniz mi?

Did you define your priorities in Import/Export operations?

Uriinlerinize ait satin alma / satis stratejilerinizi belirlediniz mi?

Did you determine your procurement / sales stratejies for the products/services?
Uriinlerin yasal yonetmeliklere gére kontrollerini yaptiniz ni?

Did you control the legal regulations for the products/services?

Ithalat / Ihracat islemlerinde kullanilacak 6deme tiiriinii belirlediniz mi?

Did you determine the payment type which will be used in Import / Export operations?
Ithalat / Ihracat islemlerinde kullanilacak nakliye / teslimat tiiriinii belirlediniz mi?
Did you determine the transporation/delivery type which will be used in Import / Export
operations?

Mgili iiriinlerin giimriik islemleri igin gerekli alt yap1 ve destegi hazirladiniz mi?

Did you prepare the required infrastructure and support for the customs operations?
Teslimat ve ddemenin yapilmasi i¢in bir yonetim sistemi kurdunuz mu?

Did you develop management systems for the delivery and payment issues?

Ithalat / Thracat siiregleri igin gerekli insan kaynagina sahip misiniz?

Do you have enough man power for the Import / Export processes?

Nakliye, sigorta ve vergiler gibi maliyetleri hesapladiniz m1?

Did you calculate the costs for the Transportaion, Insurance and Taxes?

Ithalat / Thracat siirecini finanse edecek sermaye veya nakit akisina sahip misiniz?

Do you have enough cash flow to finance your Import / Export proceses ?
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VERGILER VE MALIYET
HESAPLAMASI

1.8

Firmalarin ithalat veya ihracat islemlerini
gerceklestirmeden Onceki en Onemli kistas
noktas1 bu islemler sonucunda maksimum
kar elde ederek sirket icin finansal bir girdi
saglamaktir. Bu sebepten otiirii sirketlerin bu
bir

tablosunu asagida yer verilmistir. Ancak

stiregte  kullanabilecekleri maliyet

ithalatinin ~ veya  ihracatinin  yapilmasi

diistintilen {rtin ile ilgili toplam maliyeti

ciddi bir sekilde etkileyecek olan asagidaki

kalemlerin Oncelikli olarak tespit edilmesi

gerekmektedir.

e GTIP numarasmi ve buna bagl olarak
vergi oranlari

e Uriinde anti dampingin olup olmadig,
gozetim olup olmadig gibi faktorler

e Malin

teslim sekline bagli olusacak

masraflar (Nakliye, Sigortalama,

Glimriikleme masraflar1) ve miktar
(Paketleme cinsi)
e Antrepo / Terminal masraflari
e Gilimriik miisavirine Odeyecegimiz
miisavirlik komisyon bedeli
e Glmriik ¢ozildiikten sonra iiriinlerimizin
depoya gelmesi i¢in olusacak i¢ nakliye ve
sigorta masraflari
e Diger masraflar
o Ihracatci birligi kaydh,
o Terciime,

o TSE analizleri gibi

1.8 TAXES AND

ACCOUNTING

COST

The main purpose of the foreign trade
activities is to increase profits and earnings
of the companies, and support the financial
processes of the companies. Therefore, the
cost calculation matrix is given to be used by
the companies as below. However, the pre-
analysis of the products is required for the
total cost calculations and important items
for the pre-analysis given as below should be
identified.

e GTIP Number and Relevant Tax Ratios

e Investigation of anti-damping, inspection,
etc. over the products

e Costs caused from Delivery Types

(Transshipment,  Insurance,  Customs
Costs) and Quantity (Packaging Types)

e Bounded Warehouse / Port Costs

e Customs Broker Costs and Commissions

e Inbound Logistic and Insurance Costs
from ports to warehouses after the
customs clearance

e Other Costs
o Exporter Associations Registrations
o Translations,

o TSE analysis, etc.
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Bu kalemlere ek olarak ise ozellikle ithalat
islemlerinde uygulanan bazi vergi kalemleri

yer almaktadir.

Giimriik Vergisi:

Malin istatistiki kiymet bedeli iizerinden

hesaplanmakta olsa da bazi gozetim bedeli

O0denmesi gereken iirtinler s6z konusu
oldugunda bu bedel de giimrik vergi
matrahina  dahil olur. Bu nedenle

beyannamelerde istatistiki kirymet boliimiinde
yer alan “FOB” USD tutar baz alinir ve Uriin
+ Navlun + Sigorta + Gozetim Bedeli degeri
iizerinden hesaplanir. Her {irtin grubu igin
farkli bir orana

CIF

sahiptir. Eger iirlinler

faturada degeri belirtilmeden
gonderilmis ve glimriik islemleri sirasinda
navlun faturasi ve sigorta poligesi ibraz
edilemiyorsa, giimriik kanunu genelgesine
gore fatura tutar1 iizerine navlun bedeli i¢in
%10 ve sigorta bedeli i¢in %3oraninda emsal
deger konularak CIF bedeli hesaplanir.
Sigorta ve navlunun ihracatg1 tarafindan
O0denmedigi teslim sekillerinde ise ithalatci

giimriik islemleri sirasinda sigorta poligesini

ve  navlun faturasini ibraz etmek
durumundadir.

Katma Deger Vergisi (KDV):

Uriiniin  tim maliyeti (ithalat maliyet

tablosunda detaylar1 verilen) toplandiktan
sonra hali hazirda yurt icinde uygulanan

KDV oranlar1 uygulanir.

In addition to these parameters, there are also
some taxes which are especially imposed on

import operations.

Customs Tax
Although this tax is calculated over the
“CIF” value of the products, in some cases
inspection fees are also included to the tax
calculations. Therefore, “FOB” USD value in
the declaration form is taken as base and
calculated as Product + Freight Fare +
Insurance + Inspection Costs of the product.
Every product group has different customs
tax ratios. If the product is imported without
indicating the its “CIF” values and invoice
for the freight fare and insurance policy
could not declared during the customs
operations, the “CIF” value is calculated by
adding the 10% for the freight fare and 3%
“FOB”

according to the customs law.

for insurance over the value
Importer
company should declare the insurance policy
and invoice of the freight fare during the
customs operations in the cases which the
insurance and freight fare are not paid by the

exporter company.

Value Added Tax (VAT)
After finding the total cost of the product

(shown in the import cost matrix), VAT ratio

of product group is calculated,
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Ozel Tiiketim Vergisi (OTV):

Cok liiks tliketim {irlinlerinde uygulanir.
Uriiniin tiim maliyeti ve giimriikk vergisi

matrahi lizerinden hesaplanir.

Special Consumption Tax (SCT)

This tax is imposed to the luxury product

groups and it is calculated over the
summation of total cost of the product and

customs tax.

Kaynak  Kullanimini Destekleme  Fonu | Resource Utilization Support Fund (KKDF):
(KKDF): This fund is taken over the product “CIF”
Vadeli 6deme tiirlerinde mal bedeli | value in the deferred payments. Generally it
tizerinden alinir, genellikle %6 olarak | is calculated as 6%.

hesaplanir.

Toplu Konut Fonu:

Ithalatinda bir kisitlama getirilmek istenen
iiriinlerde uygulanir ve malin CIF (Uriin +
Navlun + tizerinden

Sigorta)  degeri

hesaplanir.

Damping Veraqisi:

Ithalat sebebiyle zarar gdren i¢ pazarm
zararlarinin telafi i¢in uygulanan bir vergidir.
Uriin ve ithal edilen iilke gruplarmna gore
degiskenlik gostermektedir.

Ithalat kararimizi vermeden once
yapacagimiz maliyet hesabimizda bir diger
onemli nokta ise kur riskidir. Bu yiizden de
kur degerleri lizerine bir tahmin yaparak kur
etkilenmememizde

riskinden faydali

olacaktir.

Housing Development Fund:

This is fund is applied to the products which
have restrictions on import operations and it
is calculated over the “CIF” (Product +
Freight Fare + Insurance) value of the

products.

Damping Tax:
The main purpose of this tax is to protect the

local market which is affected by the import
activities. It depends on the imported product

and country.

Another important point before the making
decisions for import operations is the risks
over the exchange rates. Therefore, the
companies should make some forecasts for
the exchange rate before their procurement
decisions. This will decrease the potential

risks.

30




Asagida detaylar1 verilen maliyet tablosunda
A’dan E’ye kadar siire¢ dahilin de meydana
gelen masraflar listelenmistir. H satirinda ise
bu toplam maliyetin (A’dan E’ye kadar) belli
bir ylizdesi alinarak Katma Deger Vergisi
(KDV) olarak devlete verilmektedir. Bu
miktar ihracat islemlerinde tekrardan iadesi
icin devlete basvuruda bulunulmaktadir
(Ozel durumlar haricinde). Bu sebeple KDV
maliyet kalemi olarak
degerlendirilmemektedir. Daha sonra yine
ithalati yapilan {iriine ait belirlenmis olan
Ozel Tiiketim Vergisi (OTV) iiriiniin giimriik
vergisi matrahindaki maliyeti ve hesaplanmig
giimriikk vergisi miktarinin toplam tutari
iizerinden uygulanmaktadir ve hesaplanan
OTV miktar1 da tiim masraflara ilave
edildikten sonra iiriin i¢in uygulanacak KDV
orani belirlenir ve bu islem sonucunda ¢ikan
degerde diger masraf kalemlerine eklenerek
iriiniin ~ toplam

maliyeti  hesaplanmis

olmaktadir.

In the detailed cost table given as below,
direct costs are given from part A to E. In
row H, the quantity of multiplication of the
total cost (from A to E) by the product based
VAT ratios is paid to the government. This
quantity can be reimbursed in Export
operations by declaring the quantity in
documents. Therefore, this tax cannot be
considered as part of the total cost. Then,
Special Consumption Tax (SCT) is applied to
the summation of “CIF” value of the product
and customs tax. After adding this SCT to
the total cost (from A to E plus customs tax),
VAT value of the product can be calculated
and when this VAT value and other expenses
are summed, the total cost of the product can

be found.
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COST MATRIX for IMPORT

ITHALAT MALIYET TABLOSU

A.1  Mal Bedeli
A.2  Navlun
A.3  Sigorta
A.4 ithalat sirasinda édenen Gézetim Bedeli
A5 Yurt disi Banka Komisyon Masraflari
B.1 Banka Giderleri

Banka Komisyonu

Diger banka giderleri (BSMV vb.)
C.1  Kaynak Kullanimini Destekleme Fonu (KKDF %6)
C.2 Toplu Konut Fonu
C.3  Gumruk Vergisi
C.4  Ozel Tuketim Vergisi (OTV)
D.1 Diger

TSE Harci

Gozetim Sirketi Faturasi

Uriin grubuna gore istenilen rapor, belge, bilgi iicretleri

GUmrik Komisyoncusu Dekontu (pul, ordino, ardiye
vb)
GUmrik Komisyoncusu Fatura veya makbuzu

E.1 Liman Masraflar
E.2 i¢ Nakliye
E.3  Sigorta Giderleri
E.4 Diger giderler
F GUmrik Vergisi [%](A1+A2+A3+A4+A5)
G OTV [%] (A1+A2+A3+A4+A5) +F
H KDV [%](A+B+C+D+E)

TOPLAM MALIYET (A+B+C+D+E+F+G+H)

A.1  Cost of Product
A.2  Freight Fare
A.3  Insurance
A4 Inspection cost during the Import Activities
A5 Commission Fees of the Beneficiary Banks
B.1  Costs of Bank Transactions
Bank Commission
Other Bank Costs (BSMV etc.)
C.1  Resource Utilization Support Fund (KKDF %6)
C.2 Housing Development Fund
C.3 Customs Tax
C.4 Special Consumption Tax (SCT)
D.1 Other
TSE Fee
Inspection Costs
Fees for Reports, Analysis depending on product grups
Customs Receipts (Revenue Stamp,Waybill, Warehouse
Charge etc.)
Customs Broker Invoice
E.1 Port Expenses
E.2 Inbound Logistics
E.3 Insurance Costs
E.4  Other Costs
F Customs Tax [%](A1+A2+A3+A4+A5)
G SCT [%] (A1+A2+A3+A4+A5) + F
H KDV [%](A+B+C+D+E)

TOTAL COST (A+B+C+D+E+F+G+H)
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COST MATRIX for EXPORT

IHRACAT MALIYET TABLOSU

A.1  Uretim Gideri
A.2 isletme Gideri
A.3  Finansal Giderler
A.4  Pazarlama Giderleri
A.5 Satis ve Satis Sonrasi Giderleri
A6 Ar-Ge Giderleri
A.7 Cevre Koruma ilave Giderler
A.8 Vergiler / Fonlar
B.1 Banka Giderleri

Banka Komisyonu

Muhabir banka gideri

Diger banka giderleri
C.1  Ozel Ambalaj Giderleri
C.2 Terclime / Kirtasiye Giderleri
C.3  Gumriikleme Giderleri
D.1 Diger

TSE Harci

Gozetim Sirketi Faturasi

Ekspertiz Ucreti

GUmrik Komisyoncusu Dekontu (pul, ordino, ardiye
vb)
GUmrik Komisyoncusu Fatura veya makbuzu

E.1 Navlun
E.2  i¢ Nakliye
E.3  Sigorta Giderleri
E.4 Diger giderler

TOPLAM MALIYET (A+B+C+D+E)

A.1  Production Cost
A.2  Overhead Cost
A.3  Financial Expenses
A4 Marketing Expenses
A5 Sales Expenses
A.6 R&D Costs
A.7 Enviromental Protection Expenses
A.8 Taxes/ Fees
B.1 Bank Expenses
Bank Commission
Importer Bank Expenses
Other Bank Expenses
C.1 Special Packaging Costs
C.2 Translation/Stationery Costs
C.3  Customs Costs
D.1 Others
TSE Fees
Inspection Fees
Expertise Fees
Customs Receipts (Revenue Stamp,Waybill, Warehouse
Charge etc.)
Customs Broker Invoices
E.1 Freight Fare
E.2 Inbound Logistics
E.3 Insurance Costs
E.4  Other Costs
TOTAL COST (A+B+C+D+E)
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Ornek 1:

Bolu ilinde deri Urlnleri sektoriinde faaliyet
gergeklestiren HGR A.S. firmasi Uretimlerinde
siklikla kullanmis olduklari bir ham maddeyi
yurt disindan ithal etmek istemektedir. Bu
baglamda almak istedikleri Titanyum Dioksit
isimli Grlin igin pazar aragtirmasina baslamistir.
internet araciligiyla yapmis olduklari pazar
arastirmasi sonucu bu riini en ucuz maliyetle
Cin

o0grenmiglerdir.

pazarindan  temin  edebileceklerini

Uretici firma ile yapmis
olduklari pazarliklar sonucu ve kendilerinden
almis olduklari numunenin incelenmesinden
sonra urlint gemi tasimaciligi ile CIF olarak 30
gunlik bir teslimat siresi ile %10" unu “Pegin
Odeme” kalan miktarini ise “Mal Mukabili
Odeme” sekliyle anlasma yapmuslardir. Uretici
firma “Proforma” faturasini, Urldn kalite
degerlerini HGR A.S. firmasi ile paylasmistir ve
firmanin onay vermesinden sonra yiiklemesini
yapmislardir. Yikleme ile birlikte sevkiyata ait
deniz  konsimentosunu,

orijinal  faturayi,

paketleme listesini, ¢eki listesini, nakliye
sigortasini HGR A.S. ile paylagmistir. HGR A.S.
orijinal belgeler eline ulastiktan sonra anlasmis
oldugu gimrik miusavirine bu belgeleri teslim
ederek Urinlere ait glimrik beyannamesinin
olusturulmasi icin talimat vermistir. Uriinlerin
limana gelmesi ve antrepoya alinmasindan
sonra HGR A.S. eksik kalan mal bedellerini de

banka araciligiyla yurt disina goéndermistir.

CASE 1.

Let’s consider the company, HGR A.S. operating
in the leather sector in Bolu. This company is
planning to import its major raw material,
Titanium Dioxide and then they started to make
market the customer

research by using

platforms. By using the information obtained
from the market research via Internet, they
identify that they can get this product (GTiP NO:
3206.1110) from China with a very competitive
price. After negotiating the supplier of this
product and approving the quality of the sample,
they accepted to buy this product with a 30 day
delivery duration by using sea transportation
and 10% will be paid in advance and remaining
will be paid as open account. They signed the
sales, insurance and transportation agreements.
Then, exporter company shared “Proforma
Invoice” and “Product Quality Spectrums” with
HGR A.S. and after getting the approval of the
HGR A.S., they loaded the products to the vessel.
After this loading procedure, they sent the “Bill

” “

of Lading”, “Original Invoice”, “Packaging List”,
“Weight List”,and “Insurance Policy” to HGR A.S.
The original documents are given to the Customs
Broker and ordered to prepare “Declaration
Form”. After the product is unloaded in the port
and taken to the bounded warehouse, HGR A.S.
has completed the money transaction via banks.
there in clearance

However, is a problem

process because this is the first time to import
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Ordinosu ve beyannamesi hazirlanmis olan
drinlerin  gimrikten c¢ekim islemlerine
baslanilmistir ancak HGR A.S. bu Urinin
ithalatini ilk kez yaptigi icin gimrik madarlGgi
tarafindan  Grlnlerin ~ fiziki  kontrollerinin
yapilmasina karar verilmistir ve Grlnler kirmizi
hatta dusmuistlir. Bu silrecte (rlnlerden
numune alinarak kimyahane de gelen
UrGinlerin  beyanname de belirtilen kalite
ozelliklerinde olup olmadigina yonelik testleri
yapilmaktadir. Onayi alinan Urilinlerin 6nceden
anlasilan  nakliye firmasi ile antrepoda
bekletilmeden demuraj siresi igerisinde
glimriik cekim islemleri tamamlanip,
depolanacagi alana sevkiyatlari yapilmistir. Bu

operasyona ait maliyet tablosu asagidaki gibi

this product from abroad and the products are
sent to the labaroatary controls by authority,
which is in red line. In this period, some samples
are taken from the products and sent to the
chemical control in labs. After getting the
approval of quality checks, products are
transhiped from the bounded warehouse to the
factory and clearence processes are completed
within the demmurage period. The cost matrix

for this operation is given as below:

olmaktadir.
Maliyet Fiyat [USD / Ton] Cost Price [USD / Ton]
Uriin Maliyeti (CIF) 1950 Product Cost (CIF) 1950
Navlun 0 Freight Fare 0
Navlun Sigortasi 0 Insurance 0
Konteyner Bosaltma 8,5 Unloading the Container 8,5
Terminal Kullanim 3,5 Port Fees 3,5
Gegici Kabul 3,25 Provisional Acceptance 3,25
Ordino 2,5 Wayhbill 2,5
ISPS 0,5 ISPS 0,5
Numune Analiz 5 Sample Analysis 5
Gumrik Misavir 10 Customs Broker 10
Banka Masraflari 5 Bank Costs 5
Depolama Maliyeti 6,6 Warehouse Costs 6,6
Depolama Ellegleme 4,5 Handling costs in 4,5
Ara Nakliye 10 Inbound Logistics 10
Gumrik Vergisi [%6] 117 Customs Tax [%6] 117
KDV [%18] 382 VAT [%18] 382
Toplam 2508 TOTAL 2508
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EKLER/APPENDIX

Appendix A: Export Process Flow Diagram
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ihrag edilecek
olan Grindn
belirlenmesi

ihracat ile

Hazirlik

Mdusteri Bulma
Platformlarindan
Alicinin
Bulunmasi
(B&lUm 1.1.2.2)

Talepler

KontrolG

Ek A: Ihracat Siirec Akis Semasi

Urdn GTIP No Belirlenmesi
(Bolu Gumriuk Maduarlagi)

GuUmrik Tarifeleri ve Prosedurlerinin
Belirlenmesi
(Bolu Guimriik Midirltgi)

Urline ait Kota veya Gézlem incelemesi
(Bolu Gumrik Muduarluga)

Ozel Testlerin Incelenmesi (TSE gibi)
(Bolu Giimriik Midurltgi)

Garanti Belgesi
(Sanayi ve
Ticaret il
Madarlaga)

v

Nakliyeciden
Tasima Belgesi
Uzerine Ozet
Beyan Alinmasi

l

Y

Kalite Standartlarinin incelenmesi (CE, TUV,

vb.)

(Ahci Firma + Online Platform)

Proforma
Faturanin
Duizenlenmesi
(Ek C.1)

Satis S6zlesmesi
Yapilmasi

Odeme Sekilinin
Belirlenmesi

Diger
Sozlesmelerin
Yapilmasi
(Bolum 1.6)

Uriin ve Ambalaj Dizaynlarinn incelenmesi
(Alici Firma)

Kontrol Belgesi
(Ekonomi
Bakanhgi

Marmara Boélge

Madarlaga)

ilgili Belgelerin
Tescil 6ncesinde
ilgili Kurumlardan
Alinmasi

Pesin Odeme Banka Havalesi
Alnir

Mal Mukabili o
N | W

L Vesaik Mukabili Ademe Yok
Odeme

Kabul Kredili
Odeme

Odeme Yok

Bankadan

4’{ Akreditif Odeme H Akreditif Agilmasi

nansman
E——— .
Sozlesmesi
- Tasima + Sigorta
| — o
Sozlesme:

Ihracat
Dokimanlarinin
Hazirlanmasi
(B8lUm 1.1.2.3)

v

Evraklarin
Gumrak
Muisavirine
Teslim Edilmesi

v

ihracatgi Birligine
Uyelik ve Gumriik
Beyannamesinin
Onaylatiimasi
(EDI veya E-Birlik
Sistemi )

Diger
Sozlesmeler
(Gumrik
Sézlesmeleri)

Bank veya Finans
Kuruluslari ile
yapilir

Lojistik Firmasi ile
yapilir

Gumriak Muasavirligi

L

ile yapilir

4>< Pesin Odeme H

Posta / Nakliyeci
Vasitasiyla

Mal Mukabili
Odeme

Posta / Nakliyeci
Vasitasiyla

Vesaik Mukabili
Odeme

Banka
Aracihigiyla

Kabul Kredili
Odeme

Banka
Aracihigiyla

Akreditif Odeme Banlfa
Aracihigiyla

A

|

Gumrik
Beyannamesinin
Tescili ve
Evraklarin
Gumriuge
Iletiimesi

l

ihrag Esyasinin
Muayene
KontrolG ve
Tespiti

_—
-

Pesin Odeme }—»‘ Odeme Makbuzu

Sari Hat

]

Belge, Kiymet
KontrolG

Kirmizi Hat }—b{

Belge, Kiymet,
Fiziki Kontrol

onradan
Kontrole Tabi
ithalatci

TSE Denetimi

>

!

Y

Kimyahane

Tarim Analizi

ihracat
Evraklarinin ve
Beyannamenin
Nakliye
Firmasina Teslimi

v

Nakliye Firmasi

Tarafindan Cikis

Ozet Beyaninin
Verilmesi

l

Maduarlagu)

(il Tarim ve Hayvancilik

Gumrik alani
igerisinde aracin
kapatilmasi ve
muihurlenmesi

|

Aracin Gumrik
Sahasini
Terketmesi ve
Cikis Teyidinin
Alinmasi

Thracat
Beyannamesinin
Kapatilmasi
(Bolu Gumrik
Maduarlagia)

Muikellef
Nishasinin
Gumrik
Muaduarlaginden
onayli olarak
alinmasi

KDYV iadesi igin
basvurulmasi
(Bolu Gumruk

Madarlaga)

Belge Kontrolu
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Appendix B: Import Process Flow Diagram

Determination of »
product to be

imported

Determination of Product GTIP No
(Bolu Customs Directorate)

Pre-prerations for
Import

Finding the

Sellers from 4>{
Customer

Platforms
(Section 1.1.2.2)

-

v

Certificate of

Investigation of Special Tests (such as TSE)
(Bolu Customs Directorate)

Guarantee
Determination of Customs Tariffs and (Directorate of
Procedures Ministry of
(Bolu Customs Directorate) Industry and
Trade)
Investigation of Product Quota and Inspections
(Bolu Customs Directorate) Quality
Certification

(Directorate of
Marmara Region
Ministry of
Economy)

A

Control of the
Special Demands

Sharing the
Proforma Invoice
(Appendix C.1)

Signing Sales
Agreement
4>{ Open Account }—»{ No Payment ‘
Determination of
Document
Payment —4% , }—»{ No Payment ‘
Methods Collections
4>{ Accepted Credits }—){ No Payment ‘

Signing other
Agreements  —|

Iy

Investigation of Quality Standarts (CE, TUV)
(Sample Control from Seller Company)

Investigation of Product and Packaging Designs
(Sample Control from Seller Company)

Advance
Payment

Making Money
Transactions

I

Letter of Credit
(L/C)

Opening Acredits
via Banks

Financial
Agreement

Transportation +

€ ——»  Insurance

(Section 1.6) Agreement
Other

Agreements

Getting the
Import
Documents
(Section 1.1.2.3)

1

Signed with Banks
and Financial
Companies

Signed with
Logistics Provider
Signed with
Customs Broker

Payment

Open Account

|

Via Postal /
Logistics
company

Via Postal /
Logistics
company

Submission of the Document
documents to the — N Via Banks
Collections
Customs Broker

Getting the draft
of Customs
Declaration Form
From Logistics
Provider

1

Accepted Credits }—»

Via Banks ‘

Letter of Credit .
4>{ e }—){ Via Banks ‘

y
Getting the

public bodies

Storing the
products in the
bounded
warehouses of
customs

Approval of
Customs
Declaration Form
and delivering the
relevant documents
to the Customs
Directorate
(Customs Broker)

Physical
Inspection and
the Lab. Control
of the Product

related
documents from

Advance
Payment

Payment Receipt

4>{ Yellow Line }—b{

Document, Value
Control

Document, Value,
Physical Control

4>{ Blue Line H

Document, Value
Control

TSE Inspection

Chemical Control

Delivery of the
import documents
and Customs
Declaration Form
before
transhipment

Agricultural Analysis
(Directorate of the
Ministry of Agriculture
and Livestock)

Closing the Customs
Declaration Form
(Customs Broker + Bolu
Customs Directorate)

Making the remaining
Money Transactions
(Banks or Company)

Departuring from
the Customs area
and getting exit
approvals

Getting the last
approved copy of
the Customs
Declaration Form
from the Customs
Directorate
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Ek B: Ithalat Siirec Akis Semasi

-

ithal edilecek Uran GTIP No Belirlenmesi |

E::clg:‘[::eu; (Bolu Gumruk Mudarlagi) Garanti Belgesi
! ! Gumriik Tarifeleri ve Prosedirlerinin (Sanayi ve
»- Belirlenmesi M'l_'_lg?r:?_tul!_) ligili Belgelerin
f T Bolu Gumrik Madarlaga udurlugu il & i
ithalat ile ilgili On ( 98) — I-Irels‘;(” oncelsn;de hb{ Pesin Odeme H Odeme Makbuzu
Hazirhik e p = - gili Kurumlardan
Urline ait Kota veya Goézlem Incelemesi Alinmasi
(Bolu Gumriak Maduarlaga) Kontrol Belgesi
Musteri Bulma ] _ _ (Ekonomi ¢
Platformlarindan Ozel Testlerin Incelenmesi (TSE gibi) ‘ Bakanhgi -«
Saticinin (Bolu Gumriuk Maduarlagi) M:;\i/ll'umdai;'rz:u _Ige Urtinler GUmriik
(B?Il'{lun?fszl 2 bélgesinde
Slum 1.1.2.
- Ambara alinir
Kalite Standartlarinin Incelenmesi (CE, TUV)
- L (Alici Firma Numune Kontrol)

Ozel Taleplerinin
Kontrol

- -

Belge, Kiymet ‘

Urtin ve Ambalaj Dizaynlarinn incelenmesi Gumrik Sari Hat Kontrolt
Proforma » (Alici Firma Numune Kontrol() Beyannamesinin
Faturanin Tescili ve Evraklarin —
Pa(yEliscl:lnI)am Gumrige Iletiimesi
- Gumrik Musaviri
> Gondertnr ( = Mav hat ooty
Satis Sézlesmesi it Génderilir Kontrold
Yapilmasi _
Mal Mukabili Sdeme Yok
Odeme
ithal E 4% TSE Denetimi ‘
a . - oe thal Esyasinin
Oden_1e $ekl|||j|n L Vesaik Mukabili Odeme Yok Muayene "
Belirlenmesi Odeme Kontrolii ve 74»{ Kimyahane ‘
— Tespiti
Kabul Kredili
Odeme Odeme Yok . Tarim Analizi
» (Il Tarim ve Hayvancilik
Ihracat Madarlaga)

g e Bankadan
H Akreditif Odeme H Akreditif Acilmasi

Evraklarinin ve
Beyannamenin

" Bank veya Finans Nakliye
Finansman X
— -- ! Kuruluslari ile Firmasina Teslimi
— Sozlesmesi |
Diger yapilir T
Sozlesmelerin Ta - e - -
— sima + Sigorta Lojistik Firmasi ile .
(Bolum 1.6) Kapatiimasi
Diger (Gumriuk Musaviri + Bolu
. Sozlesmeler Gumrik Muasavirligi GuUmrik Mudarlaga)
A (Gumrak ile yapilir
ithalat Soézlesmeleri)

Temin Edilmesi Pesin Odeme Vasitasiyla (Banka veya Firma)

(B8liim 1.1.2.3) ¢

* Odeme Vasitasiyla
Evraklarin
[ Vesaik Mukabili Banka

DokUmanlarinin Posta / Nakliyeci ‘ Kalan Odeme Yapilir ‘

Aracin Gumrik
Sahasini
Terketmesi ve
Cikis Teyidinin

Gumrak
Musavirine
Teslim Edilmesi

¢ Kabul Kredili Banka Alinmasi
- - Odeme Aracihgiyla
T:;I;'IgeBCIe?gensi Mukellef
() n i Banka Nishasinin
Uzerine Ozet Akreditif Odeme Aracihdryla dshasini

Beyan Alinmasi Muaduarlaginden

‘ onayli olarak

alinmasi




EK C: ithalat-ihracatta Kullanilan Dokiimanlar

APPENDIX C:Documents used in Import-Export Operations

C.1: Teklif Faturasi / Proforma Invoice

Alict ile satici arasindaki ©on anlasma

niteligindeki faturadir. Satici tarafindan

hazirlanir ve vyapilacak ithalatin tim
detaylarini gosterir. Her hangi bir mali degeri
bulunmamakla birlikte dis ticarette siklikla
kullanilan bir dokumandir. Alicinin proforma
faturaya onay vermesi durumunlarinda
sozlesme yerine dahi kullanilir. Proforma
fatura ile avans 6demesi yapilir ve akreditif

actlir.

This document is the used as a pre-
agreement between importer and exporter.
This document is prepared by the exporter
and shows the whole details of the
transaction. Although it is used frequently in
the trade operations, it does not have any
financial provisions. If the importer gives any
approval for the Pro-forma Invoice, it can be
used as agreement. Companies can make

advance payments or open accredits.

PROFORMA

e
RS e

INVOICE

Exporter: ChinaHanji Parts Plant
DuBin Industrial Estate,Putian
Fujian province CHINA(35111)

Invoice No.:
Date:

Exporters Ref:
RBI NO:

TEL:086-0594-3603380
FAX:086-0594-3600560

Buyer’s Order NO.&Date

Consignee:

Buyer(if other than consignee)

Country of Origin
CHINA

Coutry of final destination

Pre-Carrifage by: | Place of Receipt by Carrifage:

“Transport Method: Port or Loading:

XIAMEN,CHINA

Port of Discharge

PAYMENT TERM: T/T IN ADVANCE
SWIFT Number: BKCHCNBJ73C
BENEFICIARY BANK: BANK OF CHINA
Han Jiang Subbranch , Putain County , Fujian , PRC
Receiver’s Name: Chen Zhong
Account NO: I

NO | Description PT.NO

Quantity | price(USS) Amount(USS)

Freight(kg) KGS

uUs$

Total:

Signatu

US$

[ —
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C.2: Ticari Fatura/Commercial Invoice

Proforma fatura ile teyit edilen siparis igin
ihracatgl firma tarafindan diizenlenen gergek
faturadir. Mallarin glimrikten ¢ekilme islemi
sirasinda ithalatgi firmanin glimriige sunmasi

gereken faturadir.

This document is prepared by the exporter,

after the importer gives approval on the

proforma invoice. This document is required

products from the customs.

while the importer company is clearing the

ISSUER:

XINGTAI YUANNENG CHEMICALS TRADING CO ., LTD

NO. 196 YEJIN NORTH ROAD , QIAOXI DISTRICT , XINGTAI , COMMERCIAL INVOICE
CHINA
TO -
HGR Kimya Imalat Ithalat Ihracat Sanayi ve Ticaret Limited Sirketi
Altay Mahallesi 83. Sokak 2/A Blok No: 10 Eryaman / Ankara /Turkiye | INVOICGE NO.: | DATE:
YN110714 JULY. 14,2011

TRANSPORT DETAILS:
FROM XINGANG,CHINA TO IZMIT, TURKEY BY SEA

CONTRACT NO.:YN-0110315

TERM OF PAYMENT : T/T IN ADVANCE

UNIT AMT

DESCRIPTION OF QTyY
VIARKS & NO. GOODS (MT) (USD/MT) (UsbD)
N/M SODIUM GLUCONATE 20MT CIF IZMIT, TURKEY USD13,400.00
98 PCT

uUsD 670.00/MT

N.W. : 20000.00KGS

| GW. : 20080.00KGS

TOTAL: US DOLLARS THIRTEEN THOUSAND FOUR HUNDRED ONLY.
PACKING : IN 25KG BAG TOTAL 800 BAGS

TR bl L3 5 WA

L GEICHS TRAE 0,
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C.3: Tiirkge Fatura/Turkish Invoice

Bu fatura tlrl ticari fatura ile ayni olup
tirkce olarak diizenlenerek gimrige ibraz

edilir. Ayni zamanda bu fatura KDV

beyaninda vergi dairesine de sunulmaktadir.

This invoice exactly the similar with the
commercial invoice. It is fill up in turkish and
submitted to the customs. Additionally, this
invoice is declared to the national tax office

for the VAT reimbursement.

ORNEK ET VE ET
URUNLERT SATIS
FIRMASI

. >
\ \d

9

Li kY
“ﬁ ¥ A “

>

Il Kodu 35
Swetill

iRSALIYELi FATURA

sayn: ABC ISLETMESI LTD. STi

Seri :A

Sira

Dizzenleme Tarihi: I

Musleri \.D.: Magt. Hes. No.:

... BIN BESYUZ YEDI TL

BUYUKBAS KARKAS ET 100 15,00 1.500,00
KG
KDV % 1 15,00
ARA
TOPLAM | 1.515,00
TEVKiF EDILEN KDV
ORANI |1/2 7,50
ODENECEK
OLAN
TUTAR 1.507,50
BEYAN EDILECEK KDV: 7,50
) | = ) |

I Diizenleme Saati: |

... ELLI KURUS

Eksiksiz Teslim Eden

Eksiksiz Teslim Alan
Imza mza

Bu belgenin sevk edilen malla birlikte

TL.'dir. ]

halinde aynica sevk irsaliyesi aranmaz.

TOPLAM ]

KDV. %....

G. TOPLAM

, 1.507,50 |
1A\

AR
i 1

! http://www.biymed.com/forum/forum_posts.asp?TID=35306
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C.4: Paketleme Listesi/Packing List

ithalati yapilan driinler icin ihracatgl firma
tarafindan dizenlenen ve Urlinlerin ambalaj
ve miktarlarini gosteren evraktir. Gumriik

islemlerinde gerekli bir belgedir.

This document is prepared by the exporter

to indicate the packaging details and
quantities of the the imported products. This

is one of required document in customs

MY : 20000.00KGS
G.W. - 20080.00KGS

operations.
ISSUER:
¥INGTAI YUANNENG CHEMICALS TRADING CO ., LTD
M. 155 YEJAN NORTH ROAD , QIACK] DISTRICT , XINGTAI, CHINA PACKING LIST
TO .
HGR KImya Imatat Bhaiat Inracat Sanayl ve Ticaret Limited Siket
Altay Mahaliesl 53, Sokak 24 Blok Moo 10 Eryaman [ Ankara Tuklye | INVOICE  NO.: | DATE:
YH110714 JULY. 142011
TRANSPORT DETAILS:
FROM XINGANG.CHINA TO EMIT, TURKEY BY SEA
DESCRIPTION OF | MW oW MEASURE MENT
MARKS & NO_-
GDODS { KG) (KG) (CEBM)
SODIUM GLUCONATE
NI 2000000 (2008000 25
g 9B PCT KGS KGS
TOTAL : 20MTS
PACKING : IN 25 KG BAG TOTAL 80D BAGS
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C.5: Kongimento/Bill of Lading

Mallarin  nakliye firmasi tarafindan yurt
disindan teslim alinip gimrik ve gemiye
yliklenme islemleri tamamlandiktan sonra
dizenlenen belgedir. Bu belge sayesinde
ithalatgl firma gumrikte mallarini teslim
alabilmek igin nakliyeci firmadan ordino alir.
Konsimento Uzerinde malin cinsi, alicisi,
nakliye kurulusu bilgileri, yikleme/bosaltma

lokasyonlari ve 6deme bilgileri yer alir.

This document is prepared after loading and
customs processes are completed at the
exporters area. By using this document,
importer can take the waybill from logistics
provider to get its products. There are some
information on this document such as type
of product, details of importer company,

logistics provider information, and payment

types.

This transport has 1

BILL OF LADING FOR OCEAN TRANSPORT
OR MULTIMODAL TRANSPORT

PARTICULARS FURNISHED BY SHIPPER - CARRIER NOT RESPONSIBLE
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C.6: Ozel Mengse Sahadetnamesi / Certificate of Origin (Form A)

WTO (Dinya Ticaret

cercevesinde gelismis Ulkelerin gelismekte olan
Ulkelerden bazi sanayi UGrinlerinin ithalatini
yaparken vergi indirimden faydalanmak igin

referans olarak kullanmis olduklari 6zel bir

menseidir.

Organizasyonu)

This certificate is prepared as a reference
document to support from the tax

incentives, when developed countries
import some industrial products from the
developing countries under the WTO (World

Trade Organisation) agreements.

1. Exporter (name, address, comtry) y -
Expartateur (nom. adresse, pays) 2. No E 0310092
Ihracasgs (ismi, adresi, membeketi)
CERTIFICATE OF ORIGIN
CERTIFICAT D'ORIGINE A
MENSE SAHADETNAMESI
3.Consignee (name, address, country)
Destinasaire (som, adresso, pays)
Abgy (ismi, adrest, memleketi)
4 Pasticalars of {where roguired)
Renscignements relatifs au transpoet (b cas échéant)
Nakliye ile gl malumat (lGzumy Ralinde)
§. Marks & Numbers, Numsber and kind of packages: Description of the goods 6. Qross weight | 7
Margues et numéros: Nombee et nature des colis, Désignation des marchandises Poids beut
Marka ve numan, Koli sayw ve cinsi, Mallans anfi Brit agahk

& Other information - Autres renseignoments
Digee Malumat

Stamp - Timbee - Ml

O

It i Bercby certified that the above mentioned goods originate se;
13 est certifie par 12 présente que ks marchandises mentionnées
<1 = Sessus soot originaires de:

Yukanda nadat edilen mallanin menyeli ohdadu tasdik odilir.

CERTIFYING BODY
ORGANISME AYANT DELIVRE LE CERTIFICAT
ISBU VESIKAY! TANZEM EDEN TESERKOL

Place and date of issue < Licu et date de delivrance
Tasrimn yeri ve taribi - Teslims yori vo tarihi

Authonsed sigearure - signatuee sstorisds
Yetkili kmza

— -
TCUICASUAN 354 34 e - 00 101

? http://www.elitler.com/evrak/mense.jpg
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C.7: EUR.1 Dolasim Sertifikasi/EUR.1 Movement Certificate

Bazi tarim ve sanayi Urunlerinin ihracatinda

malin  gimrik indiriminden yararlanmasi
amaciyla ticaret odalari tarafindan verilen

sertifikadir.

This document is prepared by the chamber

of trades for exports of the some agricultural

and industrial products to be used in

reduction of the customs costs.

DOLASIM SERTIiFIKASI '@‘
—

MOVEMENT CERTIFICATE

1. thracaest (AL Agtk Advesd, Ulke)
Expoetes {Name, full address, comtry)

EUR.1 nos 0739503

B foemu dotdunmadan dece sekadail notlan okuyoser.
See notes overleaf before completing this form,

2. Cenificase used In peedecential trade between

3, Mudes Gioderticih Sabus tAGL Agik Advesi. Ule) (Tercihe Badis)
Coxsignee (Narne, Ul acdkress, countyH{Optiooal)

veland
arasindali eccill fcarete kulani weeifikadr,

(Mgl (Hieler, Bke gruplan veys alanlanm yazine. )
(iover appeopeiate countries, provups of courntries of lerritoces)

4, Urlinlers

serritory

Wikeler prubu veya alanlar
Conaatry, group of COuRnies o

are coasidered as onginating

0 mengel saydan dike. 5., Vany Ulkesi veys Ulkeler grubo
Country. group of countries of

in which the peodacts wrriggey of desiarion

Tronspoct detaids (Opticant) Remarks

& Tapmaya iligkin bilgilee (Teecibe Badl) 7, Godomles

8. Sirs No; Kolilerin marka ve Isavetleri. say ve tirler) (7% Egvarun tatum,
Tress Number: Marks and namsbers: Nember and Lind of packages (" Descrl

9Bt ok kg 10, Fotursle
iption of goods. weya difer dlgiler (Terbe Bagh)
(Live, meeektip, ve) | Ionvoices
Ciross weight (kgyor | (Opeoeal)
- othey ineasae
leves, ', esc)

1. GUMRUK ViZEs|

CUSTOMS ENDORSEMENT
Oxawvlaya Beyz Declesion Corified
N Ticloem Exprer docunest (1)
Fean — I ———
Gk ke
Cusacars Office —————
Dtaczieyen Ule veya Al oo
O g ——— Midds
(Seenpt
Place anddae
Yerve Tarih
[

2 IHRACAT! NBEYANI
DECLARATION BY THE EXPORTER

Assfrds imzasd bulusan ben, yokanda
belimien esyanm bu belpenin ditzenlemnesi
igia genekls olan komullam uygun oldudum
beyan ederumn.

L the undersigned, declare that ihe poods
described above mnet B cooditions

required for the issue of this cemificate.

Yer v Tarih e
L ——

(mezvsigeatun: )

1) Fgys aviohaads deilse. verine poies efvalann syrens veys "doane” ol belicsz,
17} poodks e ot pocked, indicale nember of aticles or st “in bulk”™ o appoopriote

(1) Yabat iheacongy Ulke kusallwn peock]i pordighd verded doldasteas.
11) Comphete caly whese the regubanoos of the expoctang courtry of lermiioey mquae.

® http://www.elitler.com/evrak/ds.jpg

Ry O Tk 0112 394 K1 44 1pbn)
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C.8: Ordino/Waybill

Ara konsimentoya gore diizenlenir ve mallarin | This document shows the place and owner
glimrilk ambarinda vyerlerini ve kime ait | of the imported products in the ports and it

olduklarini gésteren bir belgedir. is prepared according to the Bill of Lading.

|

Shippor's Name and Addross Shipper's Account Number Not negotiable
Waybill
Issuad by
Caples 1, 2 and 3 of this Waybill are originals and have the same validity,
Consignac's Name and Address Consignen’s Account Number 15 agrood that the goods described herein are accepied (n apparent good order and condition (oxcapt
a5 noted) for camiage. Both Shipper and Consignee agres that the shipments described harein are
subject 1o governing rates, rules and classifications stated in the most recent ATPCO Tar#f of Camiar
or Carriers Gurrent Official Tarill, and are eraby incorporated info and mada part of this confract
In addson, CUSTOMER contrsct apples
TO EXPEDITE MOVEMENT, SHIPMENT MAY BE u|vemmT A OF OTHER CARRIER
AS PER TARIFF RULE UNLESS SHIPPER GIVES OTHERINSTRUC HEREON
FAA Indiroct Alr Carnier Number Known shippers Accounting Information \ )
Unknown shippers. \_/
Ttems under 16 ounces
Alrport of Departure (Addr. of first Carrier) and requested Routing
to By first Camier __Deutng e Dusseascn [ by |fo by | Comemy | o [ VAL ectared Valus for Carmiago
U S Coae | opp :uLI )
"Alrport of Dasenation I FightDate N\ Cemer Us 0oy 7 Flight/Date T Is space avalable unie: horwise noted,
Handing
Information O
{ l//_\ \
i )
These commorties licensad by the U.S. for ultimate destination // Diversion contrary to U.S. law prohibited,
;‘:‘;; Gross H Rﬂéﬁﬁ__ Chargoable ‘*?“9/ = Nature and Quality of Goods
RCF Weeight ";"'m'f Weignt 3”9'4\ (incl. Dimensions or Volume)
<\§
z |
o o
Re) 4
=
5] Prepaid Welght Charges Collect 2 Pick-up Charges Origin Adv. Cngs. | Descripson of Ongin Advance Ttoms Propaid
- Zora
S . K
Valuation GRarge Dol Delvary Charges Dest, Adv. Ghgs Doscription of Destration Advance Ttems Collect
3’) s Zorn
<q c It
| Tan, SV C.O.0. Foo Other Charges and Descrotion
w |
b
D -
= Total Other Charges Due Agent Shipper cersfies that the particulars on Ihe 1ace herect are comect and tha raofar s any part ol the consignment contains Canerous
= 9oods of rastricled artkies, 5uch part Is properly descriond by rame and s in proper condition for carnsge by sir Bocording to appicable
(4] rasonal gavernmaent regdations, the current intematicnal Alr Transportation Assocation's Restricted Articles and ICAQ Regulatons.
S = Total Other Charges Dus Carmir
(<) Q
S Signature of shipper or agent above and inital appiicable box below
‘<E % C.OD. » This shipment does not This shipment doas
Rrty? contain dangercus goods contain dangerous goods
\ Total Prepald Total Collect
Executed on (Date) at {Place) Signature of Issuing Camier or Agent
For Caiies. Uit Ovly Charges a1 Destination Total Colect Charges
at Dastination
© AALFMA, July 1996

COPY 3 ORIGINAL FOR SHIPPER
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C.9: Giimriik Beyannamesi/Customs Declaration Form

Bu belge ile giimrilk midiirliklerine ithalati | This form inform the customs directorates

veya ihracati yapilacak olan {irline iliskin tiim | about the all information of the products

bilgiler yazili olarak verilir. 8 niisha olarak | which will be imported/exported. It is filled

hazirlanir.  lgili giimriik rejimi uyarinca | with 8 copies. According to the relavant
beyanin yapildigi Elgilik Mektubu, Kurye | customs regime, embassy letter, courier
Mektubu, ATA Karnesi, gibi belgeler giimriik | letter, ATA carnet, etc. Can be used as

beyannamesi olarak kabul edilir.

declaration form.

PR

kg
H ¥, >N
TiB1 RTS8

KX.T.CEKONOM VE MALIYE BAKANUGH 1. BEYAR: T.AB:1 No:98 A Gri /Cig Gimrik Kares
GUMRUK VE RUSUMAT DAIRELERI
2Gaonderen ! Fracate [Nn AB 4
3% 3 Foemalar .Y Gimme Lot
ENGIN AKGA 2 2 ]
KKrC 5 raemig © Fap Aded 7 Reler are Numer a5t
IIKAP
S AR Malatg No 9 Ml Hes splardan Sorumbs K L
2%
ENGINAKCA 10. Gicecedl ke N Tewilke | 121kymet |130TP
e KKTC POLONYA Datoylers
14 Beyan Sahib / Tems iics 16.Chg Ukesi 15Cikg Uke Kodu |17 Varg Uke
Fodu
POLONYA 50 999
16. Menge Uke: 17 Gdecedi Uke
AB - GENEL c
18.Varg taki / Cictaii Noil Vas tasinn Kimigive Miliyeti 19Kzet 20 TeshmSel
GIRNEDBNC 15 (] CP MISA
21 Sine 1 Gegen Har ek et Naiil Vas falarnin Karkgive Mily eli 22.Doviz ve Toplam Fatuea Becek [23 Doviz Kury |24 502 Turd
12082013 BUR 5498430 2.5618
25 SewcakiN, Sek. | 20 Danii Nakd Seih| 27. Bojatma / Yiueme Y et 28 Baria Bigk |
1 0 3 M.SA - L
29GUnTa cares 1 01-3 30 §ysnn Bulnoufu Yer: M.SA
31 Kaplar ve s aretier ve Says 1/ Konteyner [nnmm 3G TIPKodu BRLILISTE
' Th 91 ve N
Bysnn Tanm Pule ahi Sugve it . 24Merge Uke BBEUtAGK |3 Tav
4106265410 6267 33 KAP ELEKTIRIKLI EL ALETLER| oo
NOLU ARAGTA VEAKSESUARLAR
PARSIYEL AB AB 5508 KG
37 Regm 35 Net A dr 29 Kota
40 Cuet Bayan / Br Onced) Selge
41,060 Brimy 42 KalmF: |43, Kod
AD.
4 B Begeer | |ORDINO, FATURA, GEXI LISTES, Kod & Ay arlama
ohmmeter /. | |MENOG EMOYATI 481t thi Koy et 141,00878
Sertfks. ki, Bebe i Kay meti K
a7. Tord Vergl Qran Mo o8 48 Enelnmg Cdeme 49 Anepa
Vervinh Metrahy »
Hes op- 141,00878 B Hesap Detaylare Vergnin Tird
lanmas g
1001 2063.79 Yy Ganrik Vergst
1560 5,640.35 Rivtm Hercs
Tacr FiFony
GGK Payr
GUmrik vezne SraNove TO Uerett
Tarin TG TFonu
Banarot
v Ardiye
Abrvrg tr S hesai o
Vaznedw AR
G T Sgorast
Teplam Sope)
KDV 144,072 57 23,051.61 317%75  |KDV
51 Tm srlsnan 50 Sorumhs No Imzs C Chg Gumruk Karesi
Guzergah
52 Temnat S3Varg Gonvik kiaresi (Ve Ukesiy
D- Chyy / Grig GUn ok kisres iKontrokx 54 Yer ve Ssed
Bayan Sahi/ Tems itisinn
4 Ay, Soyaci ve hzasc

* http://gumrukware.com/
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C.10: ATA Karnesi/ATA Carnet

Ticaret odalar vasitasiyla gecici olarak kabul
edilecek bir esyanin milli gimriik belgesi yerine

kullaniimak Gizere diizenlenir ve gecerlilik stresi

1 yildir

This document is prepared by the chamber
of trades for temporarily accepted products.
It is used instead of the national customs

document and expires 1 year.

> http://ae2project.com/blog/wp-content/uploads/2011/05/ata_karnesil.jpg
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Ek 4: INCOTERMS Aciklamalar
Appendix 4: INCOTERMS Explanations

INCOTERMS

Aciklama/Description

EXW
FOB
CFR
CIF
FCA
CPT
CIP
DAT
DAP
DDP
FAS

Ex Works
Free on Board
Cost and Freight
Cost, Insurance and Freight
Free Carrier
Carriage Paid to
Carriage and Insurance Paid to
Delivered at Terminal
Delivered at Place
Delivered Duty Paid
Free Alongside Ship
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